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imGis COMLITE 
ELIMINATION OF 
AUTOMOBILE TAX 


President Henry of A. 


A. A. Writes Congress; | 


Measure Up This Week: 


Special from A, D. N, Detroit Bureau 
ASHINGTON, Dec. 14. 
—Complete elimina- 
tion of all war excise taxes on 
motor vehicles, tires, accesso- 
ries and parts, instead of the 
partial relief provided for in 
the pending revenue bill, was 
urged today by Thomas P. 
Henry, president of the Amer- 
ican Automobile Association, 
in a letter addressed to Chair- 
man William R. Green of the 
House Ways and Means Com- 
mittee. 

The 
pected to be taken up in the House 
Wednesday or Thursday. 

President Henry served notice on 
congress that the organized motor- 
ists are not a party to any com- 


promise of any kind and that thou- 
sands of anxious snapities are 


Rega rt en 


automotive schedule is ex- 


tention by the committee of the 
Federal tax on buses and charac- 
terized the continuation of this tax 
as a gross discrimination against an 
important agency of mass trans- 
portation. His letter in part says:— 
“There are no Federal taxes 
that affect a great number of 
people than the levies on tires, 
paris, accessories, trucks and 
passenger automobiles. Your 
present bill provides for the elim- 
ination of the first four and only 

a 2 per cent. reduction in the last 

item. We feel that your honor- 

able committee and the Congress 
should take steps to eliminate the 
entire 5 per cent. tax. 

“It should be recalled that this 
tax is a heavy burden on the grow- 
ing bus transportation system of 
the couniry, and is an unjust tax 
upon a mass system of transporta- 
tion which has met with the ap- 
proval of the American public. The 
truck you have exempted. The bus 
you continue to tax. You have 
long since dropped all other taxes 
upon other methods of transpor- 
tation and communication. 

“We recognize fully that your 
committee desires to be fair with 
the motorist, and have a due re- 
gard for the financial welfare 
the nation, but we should recall 


also that every conceivable tax has/| 


been loaded upon the motorist by 
practically every taxing agency, 
and we feel that the motorist as 
an individual and as a class has 
~varried far more than his share of 
the war burdens. We believe the 
War excise taxes should be finally 
€liminated, and without further de- 
lay. 

“In making any change in a tax 
rate there is a period when the 
public would~naturally restrict its 
purchases in anticipation of a tax 
saving. In the interest of main- 
taining business, therefore, upon 
an even basis; we urge that when 
the bill is enacted a rebate feature 
be provided on goods in transit and 
upon the sales floors for a reason- 
able period of time.” 
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Hoover Determined to Ease Rubber 
Situation for U.S. Manufacturers 


Seeks to Break Up Ex-| 
isting Foreign | 
Monopolies 


By FRANCIS P. DAILY 


| 

ASHINGTON, Dec. 14.) 
—The American gov-| 
ernment intends to take some’ 
measures to break up foreign | 
combinations and monopolies 
which control the price of! 
rubber and other important 
raw material imported by'| 
manufacturers of this 


Although he does not wish to 
favor trade reprisals, Secretary of} 
Commerce Hoover believes that cer- |! 
tain measures should be taken by 
the government that would ulti- 
mately afford relief to manufacturers 
and consumers. 

That the situation in the rub- 
ee industry is wholly an arti- 


STUDY PROPOSED 


turers Vitally 
Interested | 


New York. Dec. ; 
that the proposed consolidation of | 
railroads into a few big systems! 
either voluntarily or under a com- 
pulsory governmental plan pre- 
sents questions of great importance 
to the users of rail transportation, 
the automobile industry will make} 
intensive study of the proposal | 
from the shippers’ viewpoint. 

This decision was reached at the 
monthly conference of traffic man- 
agers, members of the National 
Automobile Chamber of Commerce, 
held at Detroit last week. A com- 
mittee was appointed by J. S. Mar- 
vin, chairman of the conference, 
to gather data and report the prob- 
able effect of such combinations 
on shipping conditions. 

The committee will be headed by George 
C. Conn, director of traffic, Buick Motor 
Company, with W. c. Cowling, Ford-Lin- 
coln; P. G. Findlay, Dodge; E. N. Hodges, 
Hupp, and W. R. Short, Studebaker. 

Recommendations of the conference wil! | 
be submitted to the executives’ + a 
committee. of which William E. Metzger 
vice-president Federal Motor Truck Com- s 
pany is chairman, with A. T. mehertee. } 
vice-president Dodge Brothers; 
Swayne vice-president general motors: Ww. } 
P. Chandler Chandjer Motor} 
Car Company ar . P. Chrysler presi- | 
dent Chrysler Corporation, | 

The automobile industry is one 
of the biggest users of the rail- 
roads. In 1924, out of a total of 
9,913,481 carloads of manufac- 
tured articles shipped by rail, 

734,730 were automobiles and 

parts. Adding gasoline shipped 
for automotive use, road building 
materials and other freight allied 

to the manufacture and use of 
automobiles, the total is raised to 

2,631,690 carloads. 

Among the factories represented 
at last week’s meeting were: 
American-LaFrance, Buick, Cadil- 
lac, Chevrolet, Chandler, Chrysler, 
Dodge, Durant, Flint, General 
Motors, Hupp, Mack, Jordan, Lin- 
coln, Motor and Accessory Manu- 
facturers’ Association, Oakland, 
Paige-Detroit, Pierce-Arrow, | 
Studebaker. ! 








ficial creation is evidenced by the 
fact that the normal world con- 
sumption of rubber for 1926 is 
estimated at about 580,000 tons, 
whereas the potential production, 
although unrestricted, probably 
would be 625,000 tons, Secretary 
Hoover pointed out in a letter 
today to Senator Arthur Capper 


or $666,000,000 in excess of 
price. 

increased prices of rub- 
very real thing to every 
the United States. The 


000,000, 
the ‘fair’ 
“These 
ber are a 
family in 
price over 
|‘fair’ prices means 
charge of probably 
each set_of tires on 


an increased | 
$20 or $30 for | 


a light auto-| 





of Kansas, 

“We are not 
genuine rubber famine, 
an artificial one, created by restric- 
tion on production for the purpose 
of advancing prices,” says Mr. 
Hoover, 

The head of the department of 
commerce calls attention to the 
fact that imports for 1925 will 
be about 860,000,000 pounds and 
at normal growth American con- 
sumption next year will be 900,- 
000,000 pounds. 

“At the price declared by 
fixing body ‘fair’ to them, 
next year’s supply would us| 
about $324,000,000," Mr. Hoover ex- 
plains, “but at present prtces of $1.10 
per Ps yund it will cost us about tte - 


in the midst of a 


the price 
as our 


cost 





PSYCHOLOGICAL ‘TESTS 

REDUCE TAXI RANKS— 

AND ACCIDENTS, TOO 
Chicago, Dec. 14.—Rigid 


saa, seas Gat | 


of about 15 per cent. of 
the applicants for positions as 
drivers, have enabled the Yellow 
Cab Company to cut down its 
accidents more than 34 per 
cent. in the last year, A. J. Snow, 
psychologist for the company, 
told the Public Safety and Motor 
Traffic Committee of the City 
Clab at a luncheon. ‘ 











Ford Enjoined in 
Flashboard Suit 


Cohoes, N. Y., Dec. 14.—The 
Little Falls Fiber Company and 
Asbestos Spinning and Weaving 
Corporation, have been granted 
an injunction by order of Su- 
preme Court Justice Newton H. 
Herrick restraining the Ford 
Motor Company at Green Island 
from using flashboards on the 
Federal dam in the Hudson River 
which the complaining firms al- 
lege caused the water to back 
up in the power canals and seri- 
ously interfere with the opera- 
tion of their plants. The case 
has been in the courts since Sep- 
tember when an injunction was 
requested. 

It was brought out that the Ford |} 
Company- had constructed ang} 
placed operation a 
plant near the Federal dam in 1923 
and in December, 1924, the com- 
pany received permission from the 
Federal Water Power Commission | 
and the War Department to use| 
flashboards near its plant for im- 
proving its water power resources, 
Shortly afterward the textile firms 
named above filed their complaint. 

Justice Herrick tn his decision 
handed down yesterday stated 
that the flashboards were placed 
on the dam solely for improv- 
ing power conditions at the Ford 
plant and were of no benefit to 
interstate commerce navigation 
as alleged by the Ford interests, 


in new 





but purely | 


powdr | 


;on a heavy car. 

“If present prices are main- 
tained against us, the excess 
sum of $650,000,000 or $700,000,- 
000 which we shall pay is equal 
to more than twice the net carn- 
ings for dividends on all our 
electric power companies, or 
equal to 30 per cent. more than 
the net earnings for dividends of 
all our railways.” 

In his letter, 
}explains that the 
fixing in all foreign 

“has become even 
| than when two years 1¢ 
duced some _ defensive le 


Hoover 
matter of 

commodities 
more 


Secretary 


price 
serious 
gislation 


(Conttaned on Page 2) 


CADILLAC (0. 
. PROMOTES THREE 


RicNaughton, ‘ Stephens 
| And Tiffany Are 
Advanced 


Special from A, D, N. Detroit Bureau 
Detroit, Dec. 14.—Effective 
once, Lawrence P. Fisher 
Cadillac Motor 
Car Company an- 
nounces. that 
Lynn McNaugh- 
ton, vic e-presi- 
dent and general 
sales manager, 
will assist the 
president in ad- 
ministrative lines 
in addition to re- 
taining gene = 
super vision 
sales, and that bes 
M. Stephens, general 
Cadillac’s Chicago branch, 
come to Detroit as general 
manager, in direct charge of sales. 
Stephens will be succeeded at Chi- 
cago by R. G. Tiffany, now gen- 
eral sales manager at that branch. 
The increase in Cadillac person- 
|nel has been made necessary by a 
production that is 
now running at 
practically double 
what it last 
year. Plant ex- 
pan and in- 
creased produc- 
tion schedules 
have made it 
necessary for Mr, 
McNaught on 
give an 
ing share 
time 
He has 


at 
of 


L. McNaughton 


of 
will 


manager 





Was 


sion 


increas- 
H. M. 


trative 


Stephens 4 
Lo 


adminis- 
duties. 


and is an influential factor in the 


distributor organization. 
Mr. Stephens was 
manager when the 


present giant 


Cadillac plant was built five years 
manager | 


ago. He was appointed 
of the Chicago. branch December 
1, 1924, and has been a member of 
the Cadillac organization since the 


} close of the war. 


and above the so-called | 


mobile and $50 to $70 for each set | 


o you intro-| 


sales | 


to; 
of his 
been with | 


| Cadillac since the one-cylinder days 


construction | 





NEW STUDEBAKER | 
FINANCING PLAN 
IS MADE PUBLIC 


Contains Four Methods 
Of Sales on Deferred 
Payments 


OUTH BEND, Ind., Dec. 
r 14.—The new Studebaker 
financing plan, formulated by 
|the International Acceptance 
i|Corporation, has been an- 
|nounced and contains a num- 
ber of interesting features. 
| Through this plan Studebaker 
dealers are provided with a time 
payment service that includes col- 
lection and repossession features, 
| ach car financed under the L A, 
iC. budget payment plan is auto- 
matically covered by fire and theft 
|insurance fur a year from the date 
'of contract, subject to the usual 
cancellation right. This insurance 
protects the interests of both pur- 
chaser and dealer against fire and 
theft. The buyer under the new 
budget plan receives an actual in- 
surance policy, written by one of 
the oldest companies in the coun- 
try, with agents everywhere, en- 
abling adjustments to be made in 
a minimum time after losses haye 

been reported. 

The I. A. C. budget plan in- 
cludes four methods under which 
dealers may sell cars on deferred 
payments. These are the equal 
monthly payment plan, the one 
payment plan, the two payment 
plan and the three payment plan, 
On each of these an additional 
model charge is made, which 
must be added to the I. A. C. 
charge as directed. The maxi- 
mum time allowed for complet- 
ing the transaction is twelve 
months. 

The equal monthly payment plan 
provides for a minimum down pay- 

ment of one third of the cash sell- 
ing price in cash, cash and trade- 
in, or in trade-in. The balance is 
paid in equal installments extend- 
ing over a period not to exceed 
twelve months, from the date of 
contract. 

The one-payment plan provides 
for a down payment of one-half 
cash and the balance in one pay- 
ment not to exceed seven months 
from date of contract. 
| The two-payment plan demands 
!a minimum down payment of 40 
per cent. cash and one-half of the 
| balance in four months and the 
final half the balance in eight 
months. 

The three-payment plan calls for 
a down payment of 40 per cent. 
and three notes for equal 
parts of the balance, one falling 
due in three months, the next in 
six and the third in nine months 
from the date of contract. 

Used cars will also be included 
in somewhat similar plans with fire 
and theft insurance added. On each 
of the plans an additional charge is 
made for used cars over two years 
old and for all Fords. 

The rates for I. A. C. fire and 
theft insurance are one year from 
the date of contract and they vary 
in accordance with the territory 
for which the coverage is issued 
and the L A. C, rates vary because 

{they include the insurance, 

Compensation in the form of re- 
bates has been provided in case 
the buyer desires to pay off the 
entire balance before it is due, 
New car rebates are figured at the 

rate of one half of 1 per cent. per 
| month on the amount prepaid, for 
each full month anticipated, 
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cash 
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Prosperity in Automotive 
Industry Reflected in 
$101,000,000 Expansion 


Special from A, D. N. 


14.—Leading automotive companies in 


ETROIT, Dec. 


Detroit Bureau 


this district will have expended more than $101,000,000 


for plant extensions and new equipment in the year 


now 


nearing its close, it is estimated. 


This sum does not 
acquisition of 
from stock transfers or other trans- 


property resulting | 


actions in securities. 


among transactions of this char- 


acter may be 


of the American Body Company by | 


Chrysler, and the purchase of! 
Graham Brothers, truck and coach 
Dodge Brothers, Inc. 


1925 


makers, 
The year 
nessed a 
on the part of the automotive com- 
panies. of them 
were very active in adding to build- 
ing and equipment, following the 
war, and 1923, this 
year’s activities are unusually large. 
Building programs, in the case 
of some of the leaders, are very 
comprehensive, an indication of 
belief in an increased demand 
for motor vehicles next spring 
The saturation point, in the 
minds of Detroit manufacturers, 
is still in the distance. 
While plants have been steadily 
building all through the year, still 
way 


by 
already wit- 


in building 


has 
decided spurt 


Although many 


especially in 


under 
At the same 


larger expansions are 


for the winter months. 
time reports of large plant exten- 
sions by other companies are made, 
so that the building and equipment 
development in the industry as a 
whole has been targe and will be 
still larger in the immediate fu- 
ture. 

Among the largest individual 
expansions are those of Dodge 
Bros., Inc.: Hudson Motor Car 
Company, Fisher Body Corpo- 
ration, Cadillac Motor Car Com- 
pany, Buick Motor Company at 
Flint and Oakland Motor Com- 
pany at Pontiac. At the River 
Rouge plant of the Ford Motor 
Company. building has continued 
energetically without let-up 
through 1925. Last year the 
company appropriated $100,- 
000,000 for a three-year program 
of expansion, which includes 
mammoth additions to blast fur- 
nace, buildings and equipment. 

Dodge Bros., Ine., in 
ing program for 1925, 
approximately 750,000 
to its plant, bringing the total up 
to 110 acres. Among the build- 
ings completed, nearing com- 
pletion, are buildings housing heat 
treating, heavy hammer shop, light 
hammer shop, die shop and a new- 
er and larger power house, besides 
additional shipping room. 

Hudson Motor Car Company 
greatly expanded its plant during 
the summer, and installed a larger 
assembly line. Within the last 
few weeks the company has taken 
out permits for a large stand of 
buildings at Knodell and Conners 
Avenues for an up-to-date body 
plant. The structures will cover 
several] acres, replacing the old 
Clayton and Lambert plant, form- 
erly on the site. The new body 
plant alone will cost more than 
$5,000,000; it is expected that it 
will be at least partially in use by 
the first of the year. 

The following table shows ap- 
propriations by the various auto- 
motive companies doing business 
in and near Detroit for building 
expansion:— 
Buick, Flint 
Cadillac 


its build- 
has added 
square feet 


or 


2,000,000 
3,000,000 
$5,000 
000,000 
,000,000 
420,160 
.000,000 
85.0080 
489,960 
,000,000 
100,000 
000,000 
100,000 
300,000 


(River 
Fisher Body 
Hudson-Essex 
Hupp . 
Lincoln 
Murray 
Motor 
Oakla 
Packard .... 
Paige-Jeweit 


Rouge) 


Body 
Proudcts . 
nd, Pontiac 


$63.6 530, 110 
39,355,826 


Total . 
Machinery 


Grand tot 


und equipment.... 


al . $102,885,936 


include the¢ > 


Conspicuous | 


‘WOULD BREAK UP 
RUBBER MONOPOLY 


cited the purchase} 


} 


‘Secy. Hoover Takes Up) 


| Arms for American 
Manufacturers 


(Continued from Page 1) 


support of which I 
you at the time.” 

“We are now subject to the full 
result of Mr. 
Hoover adds, ‘and we have no ma- 
chinery of adequate defense. It 


in addressed 


monopoly action,” 


olies everywhere that they never 
can be content with reasonable re- 
turns but must undertake extor- 
tion.”’ 

The secretary explains in 
letter that without discussing ten 
or twelve other combinations “‘the| 
single of rubber is sufficient 
illustration of where these things} 
carry.”’ 

“The control 
duction in the 
dies was organized 
Stevenson plan in 1922," he 
writes, “That ‘area produces 
about 70 per cent. of the world’s 
rubber, and we consume about 
70 per cent. of the world’s rub- 
ber 

“At the time 
into effect by 


his | 
case 


pro- 
In- 


of rubber 
sritish Fast 
under the 


the plan was put 
Colonial legislation 
the claim was made that its pur- 
pose was to secure a fair price to 
growers. The growers’ committee 
stated that such a fair price would 
be from 15 to 18 pence (30 to 
cents) per pound. 

“We were assured that the ‘fair’ 
price was the sole objective of the 
combination. Exhaustive investi- 
gations of the Department of Com- 
merce into the industry in the East 
Indies showed that at that price 
the capital invested in the industry 
would earn an average profit of 
from 15 to 25 per cent.” 

Secretary Hoover calis 
to the advances this year in price 
of rubber, as shown by the average 
New York spot quotations:— 

Month. 
January 
February 
March 
April 
May 
June 
July 
August 
September 
October 
November 


The price at one time this year 
reached $1.21 a pound. 

Senator Capper was advised by 
Secretary Hoover that “our bank- 
ers can be discouraged from giving 
American credits to the support of 
these combinations,’ and that the 
American government should initi- 
ate “a strong systematic. campagn 
for 
modity 


9 
v 


attention 


++ 
Don! 


@o 02 23 
Choa 


p-) 


combinations 


” 


where these 
become extortionate. 

While not referring directly to 
rubber, Secretary Hoover informed 
the senator that “we should stimu- 
late production in countries where 
the commodities in question are not 
likely to be subject to such com- 
binations.”’ 

At the capital today Senator Cap- 
per, upon receipt of Mr. Hoover's 
letter, explained to The Automotive 
Daily News that he had not sought 
information concerning rubber, but 
that he intended to initiate at this 
session legislation designed to reg- 
ulate, in some way, the matter of 
foreign price-fixing on important 
commodities, particularly coffee, 
and which also would im- 
portation of rubber 





cover 


is } 
inherent in all unregulated monop- | 


voluntary saving in every com-)} 





cities, was exhibited at the 





OTORCYCLE TAXICAB—This type of cab, prevalent in European 


It has room for but one passenger, 


recent automobile show in Berlin. 


























after a seven weeks’ 
extended from Seattle to Los 





Stewart Moves to 
G.M. Central Office 


Wi is., Dec. 
factory manager 
Chevrolet Motor 
Company here 
since February, 
1923, will trans- 
fer to the central 
offices of the 
General Motors at 
Detroit about 
January 1, it has} 
been announced. 
Mr. Stewart has 
been with 

eral Motors 


14.—L. I. 


{ 

Janesville, 
| Stewart, 

| 


. for | 
L. I. Stewart 


agers. 

Succeeding Thomas E. 
ton, first Chevrolet plant manager 
shere, Mr. Stewart has seen the 
Janesville plant establish new pro- 
duction and cost records, placing it 
among the leaders of Chevrolet 
units. 

Mr. Stewart started as a book- 
keeper in 1906 with the Warner 
Manufacturing Company of Toledo 
and then went to the Muncie Gear 
Works, later taken over by the 
Chevrolet company. In 1915 he 
was transferred to the Chevrolet 
Motor Company at New York, and 
| was for some time engaged in per- 
!sonal work for W. C. Durant and 
later made assistant to F. W. 
Hohensee. In 1918 he was made 
secretary of the General Motors 
bonus system 

No indication as to who will suc- 
ceed Mr, Stewart as manager here 
has been received. 

Mr. Stewart is a director of the 
Janesville Kiwanis Club, Janesville 
Country Club and Janesville Y. 
C. A., and has been 
in developing the Chevrolet Club, 
j which forms the center of General | 
Motors employees’ recreation here. 


LEADERS ENTERTAINED IN 
CHRYSLER R SALES CONTEST 


Special from a Dx D. N. Detrott Bureau 

Detroit, Dec. 14.—Forty Chrysler 
distributors, dealers and salesmen 
were recently entertained here, in 
recognition of their sales perform- 
ance in a thirty-day contest 
that covered the entire country. 
The leaders in the 
were the Utterback-Gleason Com- 
pany, Bangor, Me., who thus upset 
the 
perature 
sales. The P. D. Beville Supply Com- 
pany, Mobile, Ala, won second place, 
and third place went to the R. D.! 
Edgerton Company, Roanoke, Va. 
sanreer PEOEtAs OPES 


Hough- 


sales 





for the/| 


Gen- 


sixteen years, and | 
is one of the youngest plant man-| 


M. } 
instrumental | 


competition ! 


tradition that latitude and tem-! 
. e ‘ 
have anything to do with; 


Finds Business Outlook 
Promising on West Coast 


Special from A, D. N. Detroit Bureau 
ETROIT, Dec. 14.—Guy C. Brown, secretary of the 
Campbell-Ewald Company, has returned to Detroit 
trip on the Western coast, 


which 
Angeles. 

Mr. Brown reports that business 
| conditions in the territory he vis- 
| ited are almost uniformly good; 
that the lumber industry in the 
pnb is opening up, with resultant 
| employment of additional men, 
the automotive industry 
is active. 


land that 
| generally 
| “Los Angeles,” says Mr. Brown, 
“presents unusual interest to the 
man who has to do with the retail 
sale- of automobiles, no matter 
what his connection may be. It is 
| not perhliaps generally known that 
Los Angeles is the pioneer in a 
number of activities having to do 
with the sale, service and use of 
l ears. 

| “The 


| 
! 


| 


automotive sections of 
newspapers, for example, werc 
first undertaken in Los Angeles, 
these sections today are 
among the largest in the coun- 
try. running to as many as 
twenty pages. Gasoline stations, 
covering the city territory, were 
first established in Los Angeles, 
though they are common enough 
now in every city in the country. 
The pian of bonding a commu- 
nity for the construction of 
roads originated in Los Angeles, 
and so did the plan of financing 
deferred payments on automo- 
biles. 
“Los Angeles must have credit, 
too, for developing plans for dispos- 
| ing of used cars very early in the 
| industry’s history, and the Automo- 
bile Club of Los Angeles was a 
pioneer in many of the functions 
which are now part of the service 
of any well managed club—insurance 
writing, pathfinding, road service, 
road marking and so on. The Los 
Angeles club is one of the largest 
and certainly one of the most active 
clubs of its kind in this country. 
“Because of the character of the 
population, and perhaps because of 
the character of the dealers them- 
selves, selling in the Los Angeles 
territory is a highly competitive 
| business. There are a number of 
important distributors in the terri- 
tory, each of whom is largely inde- 
| pendent in his management of his 
business, and “the assembling 
| nigh- power salesmen has followed 
l as a matter of course. The resident 
' of Los Angeles, permanent or tran- 
| sient, is a ready buyer; and the man 
| who gets to him first, if he is prop- 
{erly equipped with sales knowledge 
| and the ability to express it, makes 


| the sale. 7 


| and 








of 





BUSES WINNING 

Berlin, Dec. 14 (U. T. P. 
To combat growing auto competi- 
tion German railroad companies 
; are offering prizes totalling $10,- 
000 to employees who suggest im- 
provements in services or inven- 
tions that might be adopted. 


S.).— 





MOTORCYCLE SALE 
ABROAD SHOWN 


Dept. of Commerce 
Gives Figures and Data 
On Prospects. 


Special from A. D, N. Washingfon Bureau 
Wastixcton, Dec. 14.—The 

automotive division of the De- 
of Commerce has just 
completed a survey of motorcycle 
trade conditions in thirty-six for- 
eign countries, showing what fields 
are best suited for American man- 
ufacturers of the so-called solo 
vehicles.”’ 

Reports received from the De- 
partment of State and the Depart- 
ment of Commerce representatives 
show conclusively that, United 
States exports of motorcycles have 
increased. In 1924 there were 
16,859 motorcycles shipped aboard 
at a valuation of $4,006,408, while 
during the first ten months of the 
oes a7 year 18,479, valued at $4,- 

39,275, were exported by Ameri- 
can manufacturers. Condensed re- 
ports from the various countries 
follow:— 

Argentina—Approximately 86 
of the motorcycles are American. Unless 
a greater price difference is offered be- 
tween the motorcycle and the automobile, 
future sales prospects are reported not 
bright. 

Australia—American 
higher priced, are popular. One Ameri- 
can machine was supreme until the entry 
of the British ‘‘Douglas’’ on the market. 
There are good sales possibilities for light 
machines, such as the Douglas. 

Belgium—-The market is held by do- 
mestic manufacturers. However, foreign 
machines can be successfully marketed. 
The United States is the principal sup- 
plier of foreign machines. 

Brazil—American makes are preferred, 
although lower priced British machines 
are gaining popularity. 

Canada—American makes predominate 
to such an extent that the number of 
other machines is almost meas! gible 

China—American makes, spec jally the 
light machines, are the mest popular, but 
are closely followed by the British Tri- 

mph, Bb. S. A. and Douglas. Narrow 
roads and low upkeep enable motorcycles 
to compete with the automobile. 

Cuba—Practically all of the motorcy- 
cles sold in the last year were of Ameri- 
an manufacture. 

France—American machines offer prac- 
tically the only competition with the do- 
mestic product. Lack of suitable distrib- 
uting organizations limits the market for 
American makes. 

Greece—Not more than a dozen motor- 
cycles are sold annually. Poor roads and 
lack of interest hinder sales development. 

Denmark—One American make predom- 
inates, but is closely followed by the 
Danish ‘‘Nimbus.’’ 

India—American light cars are cutting 
into American motorcycle sales. while _ 
British -motorcycles are not affected. 

Mexico—American machines control the 
market. but extensive distribution is han- 

licapped by a high import duty and the 
lack of good motor roads. 

Netherlands—United States and British 
machines share in popularity. The tend- 
ency is toward light machines. . 

Norway—Heavy types predominate on 
account of the rugged topography of the 
country. Ninety per cent. of current sales 
are American machines. 

Panama—Market is limited to sales 
made to polite and to United States Gov- 
ernment employees. 

Peru—The market 
road conditions, 

New Zealand—There is a great demand 
for motorcycles British and American 
makes sharing in popularity. 

Portugal! American vpes, 
cars, are the most popular. 

Jugo-Slavia—Light makes 
popular, but cobblestone 
sales. 


New Company Will 
Deliver Autos. 


Special from A. D. N, Detroit Bureau 

Detroit, Dec. 14.—A’ new com- 
pany for the purpose of aiding au- 
tomotive manufacturers and deal- 
ers jn the safe delivery of cars has 
been formed here under the title 
of Reliable Drivers’ Company, with 
offices at the General Motors 
Building. 

The company is the creation of 
D. A. Joyce, former president of 
the Oakland Foundry Company. It 
is capitalized at $35,000. A sub- 
sidiary company for financing 
driveways also is formed, with a 
capital stock of $25,000. 

Under Mr. Joyce’s plan the com- 
pany takes care of all driveaway 
ears and trucks of manufacturers, 
and guarantees their safe delivery 
to ditributor or dealer. 

In the case of.a dealer wanting 
a number of cars, he engages the 
Reliable Drivers’ Company, and the 
latter finances the cars and de- 
livers them to their destination. 
All driveaways also are covered 

insurance in a special policy 
written by the Michigan Mutual 
Liability Company. 

Mr. Joyce, who is president, has 
associated with him L. S. Shuller, 
vice-president, and L. E. Treadwell. 
secretary-treasurer. 
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DRASTIC PRICE 
CUTS FAIL T0 
MOVE USED CARS: 


UFFALO, N. Y., Dec. 14.—| 
Spasmodic is the word! 
that best describes the used) 
car situation in this city. The! 
early part of November 
showed a slackening in the| 
movement of second hands, | 
but there was a big spurt the) 
last ten days or so of- the! 
month. 
Now the 
off again, this time with a 
thud. Yet there are, here 
there, dealers who report 
business. 





{ 
i 
| 


dropped ! 
dull 
and | 

good 


business has 


a 


Some dealers have run used 
ear sales, buying large space in 
the newspapers and _ slashing 
prices to the limit without mak- 
ing more than one or two-sales. 
Others hate done the same thing 
and sold thirty and forty cars. 

The last report of the Buffalo 
Automobile Dealers’ Association 
shows ninety-four used cars sold 
by eighteen dealers for a total of 
$40,690, of which 49 per cent. were 
open and 51 per @ent. closed. This 
indicates a better than usual de- 
mand for the open models. 


NOT VERY ENCOURAGING 

Minneapolis, Dec. 14.—The 
used car market in Minneapolis 
continues to be apathetic, first 
snows of the winter not having 
helped the situation any. 
Out-of-town buyers of used cars 
are scarce, although at other sea- 
sons they provide a good market. 
There is scarcely a dealer in used 
jobs who has a good word to say 
for the present market, and new 
ear dealers who must take in used 
ears on trade have come to accept 
it as a necessary evil. 

There is little advertising of 
used cars, except in a routine 
way. campaigns earlier in the 
fall having failed to get mate- 

~ rial results. ; 

. Used car dealers are devoting 
their time to having stocks put in 
good condition for spring sales 
campaigns. 








ORLANDO REPORTS 


Orlando, Fla., Dec. 14 (U. T. 
P. S.).—The new car demand 
here has caused fewer sales in 
the used car stock, dealers 
throughout the city report. 


Dealers have found it necessary 
to reduce the price of the used 
ears to a price ranging from 25 
per cent. to 40 per cent. lower 
than that of a year ago. The pop- 
ular idea which is raging through 
the Northern states that a person 
can get a big price here for his 
ear after driving through is erron- 
eous, as some have found out lo 
their own sorrow. 

This new car demand to be 
expected wherever there is a great 
boom, and will be found in any 
city where the populace is money 
wild. Money and no one | 
wants a used car unless it is priced | 
far under reason. New cars are 
often run only two or three months 
and then turned in on another.! 
Some dealers have difficulty in| 
selling new cars, that in large | 
numbers, because they cannot take 
care of the turn-ins. 

In the past months dealers have 
been unable to get their shipments | 
of new cars in because of the 
freight congestion. This caused } 
high prices. on used cars a year 
ago. However, some dealers have 
surmounted this menace by having 
their shipments made to points in 
the northern part of the state and 
in Georgia, and driving the cars 
the remaining distance in motor- 
cade style. 
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is loose 


is 


MEMPHIS SITUATION 

Memphis, Tenn., Dec. 14.— 
.The used car situation in this 
city is reported by a number of 
dealers to be none too good at 
this season of the year. 

However, dealers are making 
plans to relieve the condition as 
much as possible. 

As a partial. move in this direc- 





| win; Berry & Myers, Stanley; 


| Garage, 
; Jackson; 


| Hudson-Essex 
| eight branches and subsidiary com- 


Funeral Company Buys’ 
Twenty-four Cadillacs 


Louisville, Ky., Dec. 14. 
Twenty-four Cadillac limousines. 
to comprise the largest single ship- 
ment of Cadillacs in the history 
of Louisville, have been delivered 
to the Auto 
here. replace 


Funeral 
They will 
limousines now in service, it was 
The automo- 
biles, all of the 1926 model and 
painted dark gray, are valued at 
$115,000, according to Clifford L. 
Alderson, president of the Siand- 
ard Auto Company. which made 
the sale. This company distributes 
the Cadillac in the Louisville (er- 
ritory. 
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FINANCE 








PLAN DISCUSSLD 

Portland, Ore., December 14 (U. 
T. P. §S.).—Willys-Overland deal- 
ers of Oregon were guests of the 
Willys-Overland Pacific Company 
in Portland recently at a meeting 
called by J. H. Alfred, northwest 
manager, to explain and discuss 
the new financ®t plan of the com- 
pany. The meeting was attended 
by all dealers in the territory for 
which Portland is the distributing 
point. 


DEFEAT EMBARGO 

Orlando, Fila., Dec. 14 (U. 
T. P. S.).—The Scot-Landstreet 
Motors, Ine., local distributors of 
the Chrysler, effectively defeated 
the embargo which has been men- 
acing Florida on a shipment of 106 
Chryslers, which it brought into 
the city via steam road and motor 
cars over 133 miles of hard sur- 
faced roads. 

The Scot-Landstreet company 
had the cars delivered from the 
factory over the Atlantic Coast 
Line Railroad to Live Oak, Fla., 
which is located in the northern 
section of the state, practically 
upon the Georgia line, Utilizing 
the switching facilities of this 
small village and the tobacco ware- 
houses, which are rarely used, the 
106 Chryslers were spotted, un- 
loaded and assembled. 

NASH DEALERS 

Milwaukee, Wis., Dec. 14.— 
Eleven new selling connections 
have been established by the Wis- 
consin Nash Sales Company, state 
distributor of Nash and Ajax, 
during the past week, according to 
Marx Libhart, wholesale’ sales 
manager. The new connections 
are distributed throughout the 
state and include: A. Grassel & 
Co., Luxemburg; Buker Nash Com- 
pany, Greenwood; Gustave Hinter- 
berg, Cadot: P. W. Rindfleisch, 
Plainfield; Ed Stubbe, Fall Creek; 
Martinson Sales Company, Bald- 
Mid- 
Garage, Sauk City; Fieges 
Bayfield; Paul Hafmeister, 
A. W. Lange, Lake Mills. 
Nash sales throughout the state 
are still on the increase, according 
to Mr, Libhart, who predicts 
tive selling during the 
months. 


NEW 


way 


ac- 
winter 


INVADE OTTAWA 

Ottawa, Ont., Dec. 14.—The Le- 
gare Automobile and Supply Com- 
pany, Ltd., of Montreal, has in- 
vaded the local field as Hudson- 
Essex distributors. The organiza- 
tion controls the distribution of 
through its twenty- 


panies in the province of Quebec, 
and has now entered Ontario, ob- 
taining the franchise for the ten 
eastern counties in this province. 





tion the F’. M. White Motor Com- 
pany has acquired property at 844 
Union Ave., which it has convert- 
ed into an up-to-date used car de- 
partment, 

Maury-Newsum, Inc., offered a 
number of used cars for sale with- 
in the past few days with mediocre 
success, it was reported. 

The Service Motor Company has 
had a used car sale under way for 
the past week, S. R. Jones being in 





charge. 








JEW ELCAR SIX-CYLINDER ROADSTER is powered with a 


Lycoming motor. 


It has a disappearing seat for two in the rear 


deck reached through a good-sized door in the side of the car which 
is a somewhat novel departure in roadster construction, 





TEXAS NEW CAR 
BUSINESS WILL 


























California and Nevada 
Overland Dealers Convene 


Oakland, Cal., Dec. 14.—A deal- 
er convention attended by all Over- 
land and Willys-Knight dealers in 
northern California and Nevada was 


held last week at the new Willys- 
Overland distributing branch here. 

Plans for the coming year were 
presented and a general inspection 
trip through the new headquarters 
was made by the visitors. 

James W. Hawk, manager of 
the branch here, presided over the 
meeting, while C. H. Macaire, 
supervisor, introduced L. G. Peed, 
general sales manager of Willys- 
Overland, Inc., who is here for the 
new branch opening. 

At the close of the meeting a 
huge drive away was participated 
in by dealers from all over the 
northern part of the state driving 
back to their home towns in new 
Overland and Willys-Knight cars. 

During the meeting, Peed 
brought out the fact that Willys- 
Overland sales for northern Cali- 





fornia territory had shown 100 per 
cent. increase over the totals 
last year. 

Prizes in the Overland-Willys- 
Knight sales drive for October were 
announced and R. E. Lowery, 
Porterville, Cal., was awarded a 
huge silver cup as the dealer who 
had shown the best sales percent- 
age in relation to the quota 
established for the month. 

Salesmen’s cash prizes for the 
contest were awarded to A. Rosen- 
blum and V. L. Vicain of the 
Granger Motor Sales Company, San 
Jose, Cal. 


oO. 


Mont., Dec. 
Nemeck, 


14.—Accord- 
lord 


be 


Butte, 
ing to 
distributor, Ford cars. will 
Christmas presents for quite a few 
people this year. Several 
for Ford cars have been placed 
by Butte residents to be delivered 


Jack local 


Christmas day to parents living in} 


the East. 


erders 





| TOP S200 00e,ee8 


ALLAS, TEx., Dec. 14 (U, 
T. P. S.).—The automo- 
tive business in Texas and 


| . ° . 
|parts of adjoining states went 
‘into the last month of the 
year hitting on all six and 
with the assurance that new 
records would be established 
in practically all lines of the 
trade. 

Reports from scores of wholesal- 
;}ers and retailers from many parts 
lof the district were to the effect 
|that the sale of new cars for the 
| first eleven months of 1925 ex- 
| ceeded the total sales for the pre- 
ceding year by a considerable fig- 
ure. The new car sales in Texas 
during 1925 probably will be a lit- 
tle more than 200,000, which is 
about 30,000 more than for 1924. 

Wholesalers and retailers re- 

ported, however, that because of 
price reductions the actual 
amount of money involved in the 
sales for 1925 would not be 
much greater than for the pre- 
vious year. 

The greater part of the new car 
sales during the year involved 
| trade-ins, and were on a monthly 
payment basis. 

In estimating the value of the 
rew cars sold in Texas so far this 
year, retailers said, the figures 
would reach $190,000,000, and that 
those figures would be pushed over 
the $200,000,000 mark before the 
first of the year, in all probability. 

Sales of new cars for the last 
month of the year will probably 
exceed those of November, it was 

said by wholesalers and retailers. 

The Christmas shopping is now 
| being done, and dealers report 
this line of business is the heavi- 
| est in history. Santa Claus will 
deliver at least 1,200 automobiles 
of the brand new variety, rang- 
ing in price from $600 to $4,800, 

















for Economical Transportation 

















Wouldn’t youliketoknow 
that three out of every 
four people who buy 1926 
license plates will be live 
prospects fora car in your 
price class next year? 


CHEVROLET MOTOR COMPANY, DETROIT, MIcH. 


Division of General Motors Corporation 


Touring 


Roadster 


.... $525 
525 


Coupe ......$675 
Coach ...... 695 
Sedan 775 


Commercial 
Chassis 


Express 
Track Chassis 


ALL PRICES F. O. B. FLINT, MICHIGAN 
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The Farmer Sp eaks Right Out 


NE of the most interesting fights of recent years is 
O likely to develop when the excise tax reduction bill 
comes up for debate on the floor of the House this week. 
Party lines are likely to be preity well obliterated. The 
Democrats in general favor complete elimination of the auto- 
motive excise taxes, and a number of insurgent Republicans 
threaten to join hands with them. Other Republicans in 
good and regular standing, but with a strong leaning toward 
the agricultural interests, may also bolt the bill in its present 
form. Exactly tow strong this coalition will be does not as 
yet appear, but it is entirely possible that it may muster 
enough votes to achieve complete elimination instead of mere 
reduction. 

Even now an alternative measure from the bill sponsored 
by the Ways and Means Committee has been introduced by 
Representative Grant M. Hudson of Michigan. This new 
bill would entirely eliminate excise taxes on automotive prod- 
ucts. Representative Henry T. Rainey of Illinois, a Demo- 
crat with strong agricultural ieanings, the other day 
promised a bitter-end fight to eliminate automotive excise 
taxes. 

“We are not rendering much service to men of small 
means,” argues Mr. Rainey, ‘““when we relieve them of 
income tax they now pay to the amount of about $7.50 
and impose a tax of from $15 to $30 on the cheap auto- 
mobiles they buy. We might better restore the exemp- 
tions to where they are in the present law and release 
$47,000,000, which could be applied to reductions in the 
automobile taxes still retained in the bill, removing ap- 
proximately one-third of the taxes remaining on automo- 
biles and motorcycles.” 

While the automotive industry is not making any fur- 


-| 
| 
| 
! 


Detroit 


| 








OSEPH L. KEEGAN, promi- 

nent automobile man in the 
Orient, and president of the 
Automobile Club of China, 
aboard the liner President Wil- 
son just before it sailed recently 
for Shanghai. 
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Salesmanship 


By Ralph Schrenkeisen 











It is often the salesman’s per- 
sonal feelings that have at least 
80 per cent. to do with the out- 
come of the deal. 


If he reports at the show in the 
morning convinced in his own 
mind that he is going to sign some 
one up and earn himself a nice fat 
commission, he will work with that 
end in view, and he will talk to 
more prospects during the day, and 
there will be a note of earnestness 
and enthusiasm in his voice that 
will prove contagious. 


As the tiresome hours wear 
on he will resist the temptation 
to find temporary relief by lean- 
ing over a convenient mudguard. 


He will stand on both feet and 
his sales approach will remain 
snappy throughout the day. 


Therefore, it is important for 
the distributor or dealer to train 
his salesmen to believe’ that 
every man and woman who 
visits the automobile show is a 
prospect and is there to buy a 
car. 


One of the greatest hindrances, 
not only to the immediate business 
done at the show, but also to the 





! 


it, is the fact that salesmen 
and talk to many 

that they soon come to believe that 
; they are all there merely-out of 
! curiosity and have banded together 


ifor the purpose of making auto- 


from 


see so 


ther fight for complete elimination of the excise taxes on its | mobile salesmen work overtime. 


products, still there is a considerable chance that the goal 
may be achieved this year. 





Lowering Insurance 


HEN the new automobile insurance schedules are filed 

January 1, it will be found that the rates for liability 
insurance have been reduced on an average about 1 per cent. 
This may not sound as important as it really is, because in 
many instances reductions of 3 per cent. or more are allowed. 
-The larger reductions are made in cities and sections where 
safety promotion has been most strongly pressed. In other 
words, the safety campaign which has been waged over a 
period of years actually is beginning to bear fruit. Places 
which have been most active in accident prevention work are 
reaping the benefit of their campaign by larger reductions 
in insurance premiums. 


with higher insurance rates. 
public needed a demonstration of the fact that accident 
prevention work is actually an economic investment as well 
as a humanitarian duty, it has its lesson in the new insurance 
schedules. 





If the collegiate youth of America continues developing 
its penchant for venerable cars dressed up in all sorts of 
fantastic ways and covered with pungent inscriptions, it may 
solve the used and abused car problem before we know it. 


The Automotive Daily News urges readers who are 
exhibiting at New York or Chicago, or both, to assist the 
show management by sending in their ticket reservations 
NOW. Address: S. A. Miles, 366 Madison Ave., New York 


city. 


Sections where safety promotion) pect pelieves 
has lagged now pay the price of their neglect by being saddled|and the result may be an addi-| 
If any section of the American | tional order for the chap down the 


' ee 

It is very natural that, if a 
salesman allows himself to get in 
this frame of mind, he is going 
to reflect it in his talk with the 
prospect and the result not 
going to_be very satisfactory. 


is 


When a man is 
price of an 
he doing 


{insists upon 


spending the 
automobile he believes 
quite a stunt and 
receiving the 


is 





isuch a purchase. 


This is true regardless of price. 


If the salesman does not believe 


' : * 
|}not give him the attention, or treat 
him with the respect, that the pros- 


jaisle who has 
proach snappy. 


kept his sales ap- 


The salesman should take it 
for granted that the prospect is 
there to buy a car at the show, 
and he should frame his sales 
talk accordingly. 

When you consider the great 
local shows it must be realized that 
a great number of them are there 


ing their new cars. 


Some of these intend to place 
thetr orders at the show and the 
salesman should do all in his 





ensuing business that should result | 


people | 


he | 
atten-} 
{tion that is due a man who makes} 


the prospect is there to buy, he will | 


his purchase warrants | 


throngs that visit the national and | 


for the express purpose of select- 


Planning Annual 
Saf ety Contests 


Washington, Dec. 14.—With a 
view to holding a national annual 
intercity safety contest, looking to- 
ward reduction in automobile ac- 
cidents, the sub-committee of the 
steering committee of Secretary of 
; Commerce Hoover’s Nationa] Safe- 
ty Conference met here recently 
to promulgate Trules for. such a 
contest, 

The general idea will follow the 
annual contest of fire prevention 
week and will serve to bring to 
the fore, at least once each year, 
the necessity for caution in auto- 
| mobile driving and pedestrian con- 
| trol. 
| Those attending the conference 
are Dr. Julius Parmelee, chair- 
man; Ernest Smith, American Au- 
; tomobile Association; William Du- 
| Blois, vice-president of the Na- 
| tional Safety Council; Dean A. N. 
| Johnson, University of Maryland; 
and Ernest Greenwood, secretary 
of the National Safety Confererce. 





INCREASES TAX 
London, Dec. 14 (U. T. P. S.).— 
It is proposed to increase the auto 
tax in Guernsey, Channel Islands, 
by 10 shillings per hundredweight. 
A tax of 4 pence per gallon is also 
to be levied on gasoline. 





power te force the decision while 
the prospect is in his booth. 
Other visitors intend to make up 
their mind at the show, and place 
their order a month or two after. 


Here is where the salesman 
has the opportunity to use a 
brand of persuasiveness that will 
result in storing up a good num- 
ber of spring deliveries for his 
account. 


There are several very good rea- 
sons, such as assuring the prospect 
that by placing his order at the 


for delivery of his car 
wants it, that 


when he 
a salesman can ad- 
vance which will be effective in 
persuading the prospect to take 
mo:e prompt action than he had 
inter.ced,% 


Iint before such arguments can 
become effective, he must first 
have sold the prospect thorough- 
ly on bis product. 


And, in order to sell him thor- 
oughly, the salesman must believe 
that every visitor at the show is a 


show he will not be kept waiting}: 





prospect, and is there to buy a car. } 


CHRYSLER PLAN 
LOSES IN TEXAS 


Attorney General Rules 
“Resident Agent’ Law 
Is Violated 


Austin, Tex., Dec. 14. - The 
“master policy” method of fire and 
theft insurance, as contemplated in 
the “Chrysler plan of automobile 
insurance” is not a policy of in- 
surance but an offer to insure, and 
unless written through a resident 
of Texas would violate the Texas 
resident agent law, Attorney Gen- 
eral Dah Moody has just ruled in 
an opinion te Insurance Commis- 
sioner R. L. Daniel. 

The ruling method outlined the 
contract of the Palmetto Fire In- 
surance Company of South Caro- 
lina to furnish insurance with all 
Chrysler cars sold, under a 
“master policy.” 

It said that acceptance of an in- 
surance contract by the car owner. 
was the final act consummating 
the contract, and that since the 
car insured was at that time in 
Texas the company would be writ- 
ing insurance on property of Texas, 
“and violating the resident agent 
law if its policies are not issued 
through a local licensed agent.’’ 

The opinion said the “master 
policy’ written in another state was 
not an insurance policy but an 
offer to insure, and only becomes 
an insurance contract when ac- 
cepted by the purchaser. The fact 
that the Chrysler Sales Corporation 
acted as agent between the insur- 
ance company and the car owners 
does not prevent the contract 
being between the two, the ruling 
said. 


JAEGER POWER CORP. IS 
FORMED AT DETROIT 


Detroit, Dec. 14.—The Jaeger 
Portable Power Corporation, with 
a capital stock of $400,000, for the 
purpose of producing an auxiliary 
power plant and an automobile en- 
gine for use by small municipal 
fire departments and for running 
farm machinery, has been formed — 
here. Roy E. Wing, president of 
the Detroit Nut Company, is presi- 
dent. 

The company has opened offices 
at Woodbridge and Rivard Streets. 
Production of the new device is 
under way at the plant of the De- 
troit Nut Company. 








16—Dayton, O. Meeting « 
5-16—Brusscis, Belgium. 
15-16—Washington, D. C. 
distribution conference. 
13—Detroit, Mich. 
motive Engineers, 
18—Chieago, Ill. Talk on ‘‘High 
Engineers, Engineers Club. 
7-20—Buenos Aires, Argentina, 
29—San Francisco, Cal. 
Northern California, 


Eighth 


—Waterbury, Conn. 
show. Date not 5s 
16-23—Philadelphia, Pa., 
9-17—Milwaukee, Wis. 
11-13—New York City. 
Officials. 
11-16—Chicago. 
9-16—Nhew York City. 
14—New York City. 


Nat 
Society 
Astor. 
21-22—Buaffalo, N. 
Treating. 
16-283—-Newark, N. J. 
16-23—Philadelphia. 
16-23—Cincinnati, Ohio. 
16-23—Mlwaukee, Wis. 
16-23—Buffalo, N. Y. 
18-23—New York City. Twelfth 
Madison Square Garden 
18-23—Columbus, Ohio, Columbu Aut 
Show, 
19-21—Los Angeles. Calif. 
20-22—Detroit. National So 
21-22—Detroit. 
23-30—Montreal, Canada, . Annual 
23-30—Cleveland, 0. Cieveland Automob 
tien, putemnepiie show. 
>3-30—Cleveland, Ohio. 
23 39_Baltimere, Md, Twentieth Annual 
23-30—Detroit, Mich. 
23-30—Brocklyn, N. 


Y. 


Twenty-fifth 


National 


ety 


Y. 


26-29—Detroit, Mich. 
2%7—Detroit. - 
-80—Seranton, Pa. 
” 2i—Detroit, Mich. 
vention. 
80-Feb. 6—Chicago. 
30-Feb. 6—Washington, D. C. 
30-Feb. 6—San Francisco, Cal. 
20-Feb. 6—Chicago, Ill, Eleventh Annual 
$1-Feb. 6—Chicago, Ill, 


2- 6—Denver, Col.. 
9—Springfield, Il, 
6-18—Providence, R 
automobile show. 
6-13—Minneapolis, Minn, 
- ern automobile show. 





Coming Automotive Events 


DECEMBER 


f the Society of Automotive Engineers, 
Annual Automobile Show 
Chamber of Commerce of the United States, 


Meeting of factory 
General Motors Building. 
Efficincy 


Meeting of the Sox 
Engineers Club 


JANUARY 


Waterbury Automotive Dealers’ Association, annua) aute 


et. 

Philadelphia Automobile Show. 

Eighteenth Annual Automobile Show. 

Second World Motor Congress for Fereign Automotive 


American Road Builders’ Association Armnual Convention. 
i ional Automobile Show 
of Automotive Engineers, 


Winter sectional n 


Nineteenth Annual Newark Automobile Show, 
Annual Automobile Show, 
Automobile Show. 
Automobile Show. 
Twenty-fourth annual 


ym«¢ 


American Petroleum Institute, sixth annual meeting. 
y Automotive Engineers : 

Michigan Independent Oi] Men’s Association. 

Motor Show 

ile Manufact 


Automobile Show. 


Twenty-fifth Annual Automobile Show. 
Fifteenth annual automobile show. 
26—American Road Builders’ Association. 
Society of Automotive Engineers, 
Michigan Highway Association. 
Scranron Motor Trades Association Auto Show. 

Michigan Automotive Trades Association Sixth Annual Con. 


Eleventh Annual Chicago Automobile Salon. 
, Automobi 
Tenth annual Pacific 


le Show. 


National Auto Show. 


FEBRUARY 


Denver Automobile Dealers‘ 
Illinois Automotive Trade « 
Rhode Island Automobile Dealers’ 


Minneapolis Automobile Trade Association. 


Engineers Club. 
national 


representatives of the Society of Auto- 


Engines,'’ Society of Automotive 


annua] pa Auto Show. 


Automotive Engineers of 


Argenti 
jety f 


annual dinner. Hotel 


iceling of the American Society 


for Stee} 


automobile show. 
Motorcycle, Bicycle and Accessory Show 


»bile Dealers’ Association, Motor Hall 


Irers and Dealers’ Associa- 


Automobile Show. 


Good Roads Week. 
annual meeting 


Automobile Show 
Automobile Salon, Hotel Drake. 


Association, annual show. 
ssociation, annual convention. 
Association, annual 


Northwest- 
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Ayres Sees Boom Continuing Well Into 1926 


RANGE OF AUTOMOTIVE S 


LINKS AUTOMOBILE 
ACTIVITY TO SPURT 
IN HOME BUILDING 


And Attributes Both to 
Easy Credit Conditions 
—Analyzes 1925 


LEVELAND, Dec. 14.—A 
record breaking output 
of automobiles with unparal- 
leled prosperity for the com- 
panies manufacturing them is 
one of the three principal fea- 
tures of America’s “business 
recovery” year of 1925, ac- 
cording to statements made 
by Col. Leonard P. Ayres, 
vice-president of the Cleve- 
land Trust Company, in sum- 
marizing in his December bul- 
letin the trend of business 
during the year just closing. 

The great building boom, which, 
Col. Ayres said, has gone for- 
ward neck and neck with the 

growth in the automobile output, 
and the great bull market for 
stocks are the other outstanding 
features of the year’s business rec- 
ord. 

Pointing out that the underly- 
ing cause of the year’s boom in 
business has been cheap credit, 
due to America’s greatly in- 
creased stocks of money gold, 
Col. Ayres predicted that “good 
business will continue well into 
1926, although it seems likely 
that the peak of this present 
wave of exceptional prosperity 
will be reached and passed in the 
coming year.” 

“The pressure of funds for em- 
ployment is the moving force be- 
hind the spectacular expansion of 
installment buying,’’ Col. Ayres con- 
tinued. “The continued conven- 
ience and ease of financing pur- 
chases of automobiles partial 
payments is in no small measure 
responsible for this year’s prosper- 
ity of the motor industry, and it 
largely rests on the oversupply of 
loanable funds at the banks. 


by 


Set New Records 
production and 
building construction have both 
surpassed this year all previous 
records of volume and value. The 
present period of prosperous busi- 
ness rests in no small degree on the 
exceptional activity of these two 
great industries and their monthly 
figures are of unusual interest at 
this time because it seems unlikely | 
that either one can exceed or equal | 
in 1926 the high records estab- 
lished in 1925. 

“In no considerable 
output of automobiles and t 
struction of new buildings 
a genuine relationship one to 
during these recent years, 
building that has been 
way during the last four 
been largely a boom in the 
tion of new dwellings, and a 
part of the new homes 
built in the suburbs 


“Automobile 


measure the 
he con- 
had 
yther 
The 
unde! 
years 


nave 
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boom 
1as 
construc- 
large 

been 


ities. 


have 


of our < 





many, if 
s would 


Except the automobile, 
not most, these new house 
not have been built. If 
allotments and extensions 
suburbs had waited, they 
have in earlier years, the 
ing of new street car lines 
of them would not have 
veloped.”’ 

Col. Ayres also pointed out 
viewing the condition of the 
and steel industry at 
“some seasonal slackening 
peared in the structural busi- | 
ness and in the demand from the 
automobile industry.” | 

“However,” he said, “the heavy 
forward orders in both these lines| 
indicate that much important build- | 
ing is being planned for 1926, and 
that motor manufacturers are ex- 
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5,700 
25,100 
500 
48,600 
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| Radio Swells Profits 
Of Stewart-Warner 


Dec. 14.—The 
the present 
Stewart-Warner 
made investiga- 
company’s affairs, 
that it had 
come a formidable factor in 
radio field and piling 
big earnings from this 
art-Warner will earn in ex- 
of $13 a share thi year, of 
which only $6 has been paid out 
in dividends, including an extra 
of $1 November 1. By the mid- 
dle January the company 
will have $6,000,000 in cash. As 
it takes only $600,000 for an 
extra dividend of $1 a share, 
people sponsoring the stock pre- 
dict a continuance of the policy 
xf extra payments 


Chicago, inter- 
ests conducting 
cumulation in 
stock recently 
tion of the 
which disclosed 
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'Splitdorf Sales in 
5 Mos. $2,400,000, 


York, Dec. 14.—T he gross 
of the Splitdorf-Bethlehem 
Company for the first five 
to Novem- 


New 
sales 


months of its fiscal year 
ber 30 $2,400,000 and net 
profits before depreciation $245,000. 
This is equal to $3.65 a share on the 
shares to presently out- 


were 


be 


policy has not yet 
been settled on, because an appraisal 
of the plants in June, 1925, showed 
value approximately $1,000,000 in 
excess of book value. 

The stock has been listed on the 
Curb market and trading began to- 
day at 11 a. m. 

The company is a merger of Split- 
dorf Electrical Company and Bethle- 
hem Spark Plug Company. Except 
$200,000 secured by a mortgage on 
the Bethlehem plant the company 
has no funded debt. Other directors 
are: Charles M. Schwab, Charles 
Splitdorf, G. B. Alvord, H. P. Ingles, 
Joseph Remick, T. S. Watson and 
James H. Ward 

Products include 
parts, spark plugs 
wide variety of 


goods. 


Depreciation 


a 


sets and 
and a 


electrical 


radio 
magnetos 


other 


| Sparks- Withington 
Goes On $2 Basis’ 


Cleveland, Dec. 14.—The Sparks- 
Company, manufactur- 
automobile parts and appli- 
ances, has declared an initial quar- 
terly dividend of 50 cents a share 
on the new common and the 
ular 1% per cent. the preferred, 
payable December 31 of 
December 19 com- 
stock was recently 
the present 
to $8 on the 


er of 


on 
to stock 
The 
split 
dividend being 
old stock 


mon 
f one, 


or 


equivalent 


four | 


INTCONT 'L RUBBER 
WILL RECAPITALIZE 


| 


‘Plans Disclatios of 
Holding Company as 
Part of Plan 


IKTEW YORK, Dec. 14.— 


Stockholders of the In- 
itercontinental Rubber Com- 
|pany have received notice of 
a special meeting to be held 
January 5 to consider a plan 
for the dissolution of the hold- 
ing company and the pro rata 
distribution of its assets. 

The Rubber 
Company all of the 31,370 
outstanding of the Inter. 
Rubber Products Cor- 
miscellaneous other 
assets. The remaining 29,030 au- 
thorized, but unissued shares are 
held subject to the conversion and 
subscription rights of holders of 
the company’s convertible col- 
lateral notes. 

Under the plan the miscel- 
laneous assets of Intercontinental 
Rubber Company would be sold 
to the Products Corporation 
upon terms which will enable 
Intercontinental Rubber Come 
pany to make distribution ina 
liquidation to its stockholders. 
of the company’s 
will result in 


Intercontinental 

owns 
shares 
continental 
poration and 


Simplification 
corporate structure 
the elimination of holding com« 
pany which is no longer neces- 
sary. Directors believe the change 
in capitalization will facilitate pay- 
ment of dividends on the stock out- 
standing in the hands of the public 
when ever earnings and financial 
position justify it. 

Name of the Intercontinental 
Products Corporation of Delaware 
will to the Intercone 
tinental Company and the 
New Jersey ¢ will be liqe 
uidated. 
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| Steel Average Unchanged at $51.65 | 
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Equipment Left Off Cars 


Boon to A 


Stimulates Sales, Oak-| 


land Dealers Say; 
Other Reports 


4.—The equipment that 
has been left off many motor 
cars, due to the cut in price, 
has provided a harvest for ac-| 
cessory dealers, is the report 
of dealers in this territory. 

F. L. 
Mackenzie Auto Supply Company, 
declares that November was the} 
busiest month in the history of ac- 
cesory trade in Long Beach. He! 
stated further that he did not an-; 
ticipate any slowing up in business 
for several months to come. 

According to Charles A. Wiley of | 
the Wiley Motor Supply store, No- 
vember was easily a better month 
from standpoint of sales, compared 
to any other month this year. 


MacKenzie, manager of the 





Chains Lead Week’s_ || 
Sales in Dubuque 





Dubuque, Ia., Dec. 14.—Slip- 
pery pavements in the city and 
soft roads in many sections of 
the rural districts about Dubuque 
made automobile chains the big- 
gest sellers in the, automotive 
accessories field during the past 
week. The demand for holiday 
goods, however, is beginning to 
be strongly felt, and the major- 
ity of local dealers are featuring 
accessories suitable for Christ- 
mas gifts in their window dis- 
plays and newspaper advertising. 

The Newkirk Battery and Elec- 
tric Company, which operates two} 
stations in the business section of 
the city, is aggressively pushing 
holiday goods, and a _ prediction 
emanating from this company says 
that the holiday trade in auto- 
mobile accessories will be greater 
this year than ever before. 

The demand for cold 
accessories, such as winter 
robes and driving gloves, 
been quite heavy 
past week was 
week, due to a 
weather. 
ever, have 








weather 
fronts, 
has not | 
during 
it the previous 
visitation of milder 


Sales of how- 


ers 


the | 


as 


as 


chains, 


increased. 





Christmas Goods 
Pushed in Oakland 





Oakland, Cal... Dec, 14.—Large 
accessory stores here are follow- 
ing; the department store prac- 
tice of special window displays 
for Christmas. 

Several of the equipment dealers | 
on the row have conventional | 
Sania Claus in the just as conven- | 
tional automobile distributing his 

accessory gifts. 

The Christmas kit idea 
working out very satisfactorily, 
say dealers and salesmen. The 
old reliable necktie for Dad is 


the 


Is 


| 


| staging 


| gestions 


| Cially 


the 
jacting 
| the 
i|ment Association, supplied all deal- 


| conducted 


|} Green 


14,990 


| tires 
| that 


Ay BEACH, CAL., Dec. | 
1 


| elevation. 


ccessory Men 


being replaced Dy some handy 
appliance for the car. 
The-Western Auto Supply Com- 
pany is still hammering away on 
, advertising widely the fact 
rubber line took no raise 
in price during the recent general 
Its 15 per cent. off robe 
meeting with fair re- 


its 


sale is also 
sponse. 

Jones Company is 
saving” sale 
offers every article in 
at a discount of from 20 to 
cent. Its Christmas sug- 

include vanity 
vases, gloves, cigar lighters, 


Auto Supply 
a “money 
wherein it 
stock 
50 per 


clocks, 


j}ash trays, tool kits and fancy radi- 


ator 


Cold Snap Helps 


caps. 





|| Sales in New Haven 





Conn., Dec. 14,.— 
which has visited 
this vicinity during the past ten 
days, coupled with ‘the holiday 
spirit, helping local accessory 
dealers. Many items in their line 
are moving exceptionally fast, espe- 
car heaters, weather strip- 
gloves, chains, horns and 


Haven, 
snap 


New 
The cold 


is 


ping, 
wipers. 


Christmas Sales Aid 
New Orleans Dealers : 














New Orleans, La., Dee. 14.— 
“Give Something for the Car for 
Christmas” window and counter 
displays appeared this week in 
New Orleans accessories shops 
and garages and filling stations, 
and the early response indicates 
that the record set last Decem- 
ber, when $35,000 worth of auto- 
mobile parts and accessories 
were sold here as gifts, will be 
surpassed. 

The idea was introduced here in 
1922, but not until last year when 
five local wholesale houses, 
under a plan sponsored by 
,National Automotive Equip- 


ecards and banners and 
a newspaper advertis- 


with 


jing campaign did the public gener- 


ally adopt this form of present- 
civing. 

Every branch of the 
tive trade has traced increased 
business due to the campaign. 
Battery men, who did not believe 
their wares would be considered 
as Christmas gifts because they 
would not be visible to remind 
recipients of the givers, say doz- 
ens of such sales were made last 
year and orders have already 
been booked for delivery this 
Christmas. Most of these, they 
said, will bear the card “To Dad 
from the Family.” 


automo- 


$.757 CARS 
Wis., Dec. 
report 


9,757 


HAS 
Bay, 


assessor's 


14.—The 
shows that 
automobiles 
in the county, 
owned in the 


Green 
city 
Bay has 
motor trucks 
of which 
city of Green Bay. 


and 


are 





cases, | 





lon without loss of power. 


is used for feeding the oil, but a 
gasoline from a small tank when 





RD ENGINE, shown below, feeds on kerosene and furnace oil 
and is said to average cighten to twenty-three miles on the gal- 
The fuel is atomized and introduced into 
the combustion chambers by means of spray nozzles. 


No carburetor 
small one is attached to introduce 
the engine is cold. 























Dubuque Dealers Divided 





DUBUQUE, JA., Dec. 14.—Sen- 


timent in automotive circles in 


Dubuque is divided on the plan of 


deferred payment on repair jobs, 


according to expressions from lead- 
here 


T 


ing automobile dealers here. 


are at present no garages or re- 


pair establishments doing business | 


on this basis, and no dealers have 
as yet. announced their intention 
of inaugurating this policy. 

Some of the dealers, while ex- 
pressing a reluctance to enter 
into this field 6f~business, state 
that they believe that in a few 
years it will be the gencral prac- 
tice. 

Max Belsky, 
tor Company, 
who operated 
partment in 


of the Belsky 
Buick distributors, 
a large repair de- 
connection with 
sales department, stated that 
was the general opinion that 
stalment plan payment on 
jobs will probably be in 
general practice within another 
two or three years. It is likely 
so, he said, that tire dealers 
throughout the country will enter 
this field, as the tendency in 


in- 





to 
| circumstances 


today 


in 


automobile business 
be for the buyer 
to buy with his 
rather than with 
his earnings 


medium 
fu- 
income the 
from 


ture 
Savings 
past. 
“Up 
years 


in 


until a comparatively few 


ago,’ he said, “the purchase 





| 
| 


1of 


basis 


When 


on a time payment 
a general practice. 


cars 
was not 


the Belsky firm started in business | 
Now seventy-five 


it was unknown. 
per cent, of our 
a time payment basis. 

One of the, firms which 
given favorable consideration 
the deferred payment plan 


sales are made on 


has 
to 


re 


on 


pair jobs is the Kliene Motor Com-'! 


pany, Oakland dealers. A 











‘Continental policy has never permitted the risking 
of a valuable asset for a temporarily larger profit. 
Built on the solid rock of merit, Red Seal Continental 
Motors protect manufacturer, dealer and user. 











[ontinental Motors [orporation 


Offices: Detroit, Mich., U.S. A. 
The Largest Exclusive Motor Manufacturer in the World 


Factories: Detroit and Muskegon 


Mo- 


his | 
it | 


the | 


repre- | 
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| On Time Payment Plan 


sentative of this firm stated that 
} the company had given the matter 
| consideration several times within 
j}recent weeks, and the success with 
| which it is being tried out in East- 
iern cities has led the company to 
| believe that the plan would proba- 
ply work out successfully here. 

The general stand taken on the 
subject by auto dealers and repair 
men is to the effect that the plan, 
if tried, would he put into effect 
on repair jobs of a large amount 
only. They believe that all dealers 
should agree on a minimum price 
below which deferred. payment 
would not be permitted. 








New Accessories | 


S. & M. ROAD LITE 


repair | 
fairly |} 


al- | 


the | 


seems | 





A new model driving lamp 
being marketed by the S. & M. 
Lamp Company, 118 West 36th St., 
Los Angeles, Cal.,-under the desig- 
nation of No. 85. 

As shown in the illustration, it 
attaches beneath the headlights at 
the front of the car on the left side. 
It can be mounted on the ‘spring 


horn, the lamp tie-red or the frame ; 


tie-rod. 
The manofacturers claim 
throws a powerful beam and is an 


weather. It illuminates the road, 
und yet does not interfere with the 
vision of oncoming drivers, since 
it is mounted at a low level and 
directed on the road, they say. 
When headlights are dimmed on 
»pproaching cars, this driving lamp 
remains lighted and will guide the 
driver until he clear 
ain. 


has a road 


Colored Bumpers 


Central Brass and Fixture 


Springfield, 


The 


‘ompany, Ohio, man- 


ufacturer of Buckeye bumpers, is 


now producing its bumpers in at- 


iraetive color 
the standard 
inishes. 

‘The new 


well 
nickel 


as 
and 


finishes, as 


in de luxe 
bumpetr rail 


in colors 


Buckeye 
sinblies are finished 
match the -finish of the ‘car. 
Prices reniain the same, with the 
exception that on assemblies in 
color for smaller cars, namely, 
Ford, Overland, Chevrolet, Star and 
Gray, $1.50 is added to the list 
price: - 


” 


is | 


it | 


effective light fer driving in misty! 


‘Pekin Wood Opens | 


| Plant in Helena 


| Helena, Ark., Dec. 14.—The Pe- 
kin Wood Products Company has 
installed and is operating a new 
plant here which fabricates 
knocked-down . automobile bodies 
for shipment to assembling plants 
in the north. 

Installation of the new plant has 
been under way for severat months, 
and production only recently began. 

The product comprises all the 
wooden parts of automobile bodies 
complete in the last of mill 
rs for transportation to assem- 
bly plants. Hardwoods, yellow 
pine and other soft woods are used. 
J. M. Wiley is vice-president of the 
company. 

There is a plant of this kind also 
it Memphis, Tenn., and another is 
being installed at Jackson, Miss, 
it is said. 





detail 


City Ordinance to 
Help Battery Men 


Canton, O., Dec. 14.—Losses 
suffered by operators of storage 
battery repair and charging 
shops about the city resulted 
Monday night in council adopt- 
ing an ordinance providing that 
all rental batteries be stamped 
in a manner indicating that they 
were rental batteries aud that 
they be returned in not more 
than ten days unless a written 
order “accompany then. 

Several proprietors 
shops about the city explained to 
;council that they were suffering 
' heavily from failure of certain cus- 
tomers to return batteries that had 
{been rented and they believed an 
ordinance would cause prompt re- 
turn of rented batteries. 

The ordinance provides for a fine 
not to exceed $100 and a sentence 
not to exceed thirty day or both. 


CORCORAN PRODUCING 
NEW PEERLESS FENDER 


Cincinnati, Dec. 14.—The Cor- 
coran Manufacturing Company an- 
nounces that it is gett ng inte quan- 
tity production of the new No, 7 
Peerless commercial fender, for 
use on the model T, 1926 Ford 
chassis when converted into a half- 
ton truck job. The fender has the 
eran top drawn in one operation 
from a single piece of cold rolled 
| strip steel, and is said to be an 
jexact duplicate in design and con- 
;struction of the front passenger 
fear fenders on Ford ear The 
f!company is also working on a com- 
plete of dies to produce the 
11926 model Ford pa: car 
‘fenders, and will have these ready 
| for the jobbing trade by Junuary 1. 


'NEW MATERIAL TAKES 
SQUEAK OUT OF AUTOS 


Philadelphia, Pa.. 14.—A 
new material that is to take 
the squeak out of automobiles and 
ideaden the vibrations has been de- 
veloped by the L. H. Gilmer Com- 
|pany of this city. It is called seald- 


of battery 








set 


senger 


Dec. 


said 


edge. 

Sealdedge is woven trom eotton 
solid piece, ed with 
material and covered 
graphite, so that metal will 
slide over it quietly. It can be cut, 
stamped or punched in any desired 
shape, and it is claimed that it will 
wear for the life of the car. 


‘ACCESSORY DEALERS 
ADD MAIL ORDER DEPT. 


Antonio, Tex.. 14— 

Srothers of this city, who 
five auto accessory stores, 
added a mail « depart- 
and are making preparations 
to handle mail orders with ef- 
ficiency and despatch. A catalog 
‘is heing printed which will be dis- 
over their territory. 


in one trea 
the 


with 


sealing 


Sau Dec. 
Nevelow 
have 
‘have rder 


ment 


tributed 


OBF RDORFER PICKS 
NEW REPRESENTATIA E 
Syracuse, N. Y¥., Dec. 14.—M In 
erdorfer Brass Comipeny has ap- 
three new rcpreseatatives 
their automotive division. They 
Lee H. Ingram feo Middle 
Roland S. Borcham,. West 
and F. T. Reuter, South- 


oO: 
pointed 
to 
are 
Wes. 
Coast, 


west. 
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Annual Show to Be | 
Held in Amsterdam 


Amsterdam, Holland, Dec. 
(U. T. P. S.).—The annual exhibi- 
tion of motor cars, tires, parts and | 
accessories will be held from Janu- |! 
ary 15 to 24 at Amsterdam. | 

Chassis for motor trucks, vcoacn- | 
work and motor will 
be shown. 

Tne total 
heaving made 


buses also 
number of exhivi'ors 
reservations to daie 
is 1062, of which Ameviean, 
29 French, 15 British, 8 German 
Beigian, 6 Italian, 3 Austrian. 
American exhibitors include 
Ajax, Auburn, Brockway, Buick, | 
Diana, Dodge, Ford, Fordson, Hup- | 
mobile, International, Kissel, Loco- |; 
mobile, Lincoln, Marmon, Moon, | 
Nash, Oakland, Oldsmobile, Over- | 
land, Packard, Pierce-Arrow, Reo, | 
Rickenbacker, Studebaker, White, | 
Wills Ste. Claire, Willys-knight. 
Frincipal small cars at the show | 
are the Amilecar, Austin, Citroen, ; 
Clyne, Donnet-Zedel, Mathis, Mor- 
Fis, Opel, Essex, Graham, Hup-; 
mobile, Pugeot, Rhode, Rover, 
Singer and Wolseley. 


36 are 


. 
¢ 
v 





Ganschow Gear to 
Start January 15) 


Peoria, Til... Dec. 14.—The Wil 
liam Ganschow Gear Company, 
which has leased a section of the 
Acme factory site, willl begin pro- 
duction January 15 with a force; 
of 150 men and expects to do! 
$100,000 business monthly on the 
basis of present orders. The Gans- 
chow company has $1,000,000 capi- 
tal and manufactures gears and 
speed reducers, ranging from a 
quarter of an inch to fourteen feet. 

William Ganschow president 
of the company and David H. Weiss, 
financial manager. More than 
$200,000 worth of equipment is be- 
ing installed in the new site. The 
firm was launched in 1881 in Chi- 
eago and has a big Middle Western 
trade. : 


INCREASED. PRODUCTION 
FOR. 1926 ANTICIPATED 


Cleveland, Dec. 14.—A 
increase in production which 


is 


general 
fore- 
casts in 1926 one of the most pros- 
perous periods in the history of 
industry in the 
expected to get 
first few 


automobile 
States 


the 
United 
under way during 
weeks of the according 
io predictions here wy B.C. 
Seiple, Cleveland employment com- } 


is 


the 





new year, 


today 


missioner. 

Seiple, who supplies much of the 
skilled labor and many of the tech-! 
nical men needed by the 
automotive plants. in 
reached this conclusion 
careful study today of the employ- 
ment records, as they affect these 
plants, for the first ten days 
December. 

“fhe automotive field 
the one which will first 
new impulse Mm industry,” 
said, ‘“‘and an increase in produc- 
tion should probably be apparent 
before the first of the new year.” 


NEW EIGHT-IN-LINE 
ANNOUNCED BY ELCAR CO. 


Elkhart, Ind., Dec. 
car Motor Company of this city 
announces the debut of a new, | 
ERight-ir-Line, to take place at the 
shows. Few details are 
at present, beyond the fact that 
the new model will be powered 
with a Lycoming motor of the same |; 
stroke, the present Fight, but | 
with smaller bore. The wheelbase 
is exeeptional—127 inches to 132 
inches; and the price will in all 
probability be lower than that of 
any eight similar specifications. 


seores of 
this city, 
after a 


here is| 
feel the | 
Seiple 


14.—The El- 


available | 


as 


of 


COPYRIGHTS NAME 

Lansing, Mich., Dec. i4.—The 
trade name Gibraltar has been 
topyrighted by the Auto Body Com- 
pany for use on both bus and au- 
tomobile bodies. The copyright 
just granted gives the local com- 
pany exclusive right to use the 
Mame in connection with its prod- 
ucts. 


ihandle |} 


; tires 
j; arrangement 
jing of a lever 


| justs 


including 7 


'The tire is 


' . 
S.).—The 
;of San 


; Northwest 








IRE CHANGING MADE EASY—New appliance removes dead 
weight of the sparc on disc-whcel automobiles. By simply operat- 
ing a lever, disc wheel is lifted over the bumper without any effort 


on the part of the motorist, the inventors claim. 











| 
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| 
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| 











Chevrolet Official Urges 
Flat Rate Service System 








| snoop cquipment | 





WEAVER TIRE SPREADER 


xe 
Balloon Tire Spreader, 
Weaver Manu 


ingfield, | 


Model 1 


made by the actur- 


ing Company H. 


=p 


high 


Mion 


with equal 


manutact 
the raising 


handie 


eS 


the spreader to ac 
© . 
all sizes of balloon tires up to and 


3-10 


casings 


inches and 
inches. 

the repair 
inspec- 


pressure up tO 95 


The machine enables 
complete 
of the 


other 


make a 
tion the inter 
locate any break 
it is claimed. 
drawn up 
tion the links 
lever to the 


man to 


of jor tire 


or injury, 
horizontal 
which connect 
spreader arms 
these arms to move outward and 
upward to permit the to be 
placed over the heads of the largest 
balloon 

A latch 
the arms 


is to a 
the 
force 


jaws 


tires. 


hand lever locks 
until 


pressing down 


the 
posit ion 


on 
in released 
sp ead by 
foot pedal, 


on the 


TO DISTRIBUTE 
Dec. 


Hloover Spring 


FERODO 
. ae es 


Company 


San Francisco, 14 
named 
d stributor 
lining, it 
announced last week 

Hovwver has ore ot 
largest plants for spring and brake 


California. 


I'rancisco has been 
California 


brake 


northern 
Ferodo was 


The 


the 
here 
company 
ore in 


lining ¥ K 


ON 


Seattle, 
Seattle Auto 


TIME PAYMENTS 
Wash., Dee. 14. 
Rebuilt Company, 
distributors for 
that the 
purchased 


mobile, announces 
sures can now be 
easy tinte” payments. 


on 


, Shertzer, 


| service 


i that 


high 


aol these 
to} 


When the hand lever ; 


posi- 


for! 


the } 


‘rhe 


Glass- \ 
inclo- | 


} 
' 





cone} 
j 


} 


Dee. 14.—In 


nection with opening of enrollment 


Minneapolis, 


for the Chevrolet service school 


for Zone 4 


Company 


Motor 
E. | 


| 
of the parts and} 


by the Chevrolet 


of Minneapolis, J. 


manage} 
division, is strongly urging | 


the value Of flat rate service 


Sys- 
tem. 
“When 


store 


any one goes into a 


to buy an article, from | 


toothpicks to automobiles, there 
is always a very definite interest 

in the price,” he says, “whereas { 
in the service station where flat 
the 


work 


used price is 
quoted the 
pleted, oftentimes to the aston- 
ishment and discomfiture of the 


of 


rate is not 


after is com- 


customer because of the size 
the charges. 
flat 
any 
definitely 
time 
ted 
definite, fai 


allowance 





“By rate system it meant 


is 
is covered 
opel 


work 
numed 
studies have 
operations 
and-reasonable 

been determined 
and that 
fair all shops 

locations. 

“Each shop, however 
have different 
and the labor rates differ in 
the various towns and cities. These 


sid- 


repair 
by ation, 
that 


due 


a 
been con- 


on the and that 


has on 


each this time 


operation 


allowance is to re 


gardless of their 
may nd 


! overhead ex- 


1OeSs 
nenses 
taken inta con 
the 
hour.” 
the pi pe 
hour is established, the only com- 
putation necessary to multiply 
the hourly rate by the time allow- 


differences 
in 
Dy 


are 
setting selling ice 


labor the 
Stating that 


eration pt 
of 
once ice 


is 


jance, thus getting the total amount 


he cites 


flat 


for work, 


of the 


charge the 


advantages 


to 
rate 
system:— 

It enables the 
rive at definite 
operation. 

It enables the deale1 
a definite, accurate 
charge to the owner, regard- 
less of the size of the job. 

It enables the dealer to make 
definite promises as to time of 
delivery of the completed 
work. 

It enables 
augurate a 
profit-sharing 

It speeds 
the shop. 

It eliminates part 
man’s supervision. 

It createst the ability 
crease wages and obtain a 
portionate increase in profits 
without extra cost 

It creates an air of efficiency 
and ability which could not be 
obtained in any other way. 

It saves floor space through 
faster movement of work. 

Tt arguments as 
price. 

It induces cash business, as 
customers know what the cost 
will be and can come for the 
car prepared to pay the bill. 


dealers ir- 


h 


to 


a cost on en e 
to quote 


labor 


the dealer 
bonus 
plan. 
up work 


fo In 


System 0 
through 
fore 


of 


in 
pro- 


to 


to 


Saves 


Buffalo Reports Boom 


In Machine Tool : Trade 





| Replacement Parts 


!and constant pressure. 


i 
same 
iand 


| drilled 





PISTON 
of 
the 


RINGS 


Two types piston rings have 


been put on market by the 


Ring Com- 


The 


is 


Pennsylvania Piston 


ek first, 


known i Snap-Pe-Pep, a plain 


ring and is made of closed grained 


gray iron. 


Lach ring individually cast 


Is 


with the skin of the metal pre- 


served intact to insure constant 


pressure under extreme motor heat. 
The 


elastic 


manufacturers claim they are 


and resilient with an equal 
A. E. 


eonforming to the contour of 


are held to S. 
By 


the cylinder the ring is said to as- 


standards. 


sure compression and stop leakage 
of gas. A complete range of sizes 
and oversizes for each is carried in 
siock by the factory. Price, 
eents each. 

The Seel-Pep ring, made by 
concern, is an oil-drain 
is said to keep excess 
from reaching the 
chamber. A _ positive 
provided by a 


25 
the 


ring 


oil 


cut 


drain is 


groove around 


the lower edge of the ring and oil} 


canals milled this 
groove. 


On 


are through 


installation, oil holes are 
in the back of the piston 
ring groove. In action, the knife 
edge of the ring scrapes the excess 
oil the walls on the 
down stroke piston and it 


canals ba to 


evlinder 
of the 


the 


from 


flows through ck 
crank 

These rings 
which wears in 
are installed and takes up any 
reasonable variation in the round- 
ness of the cylinder, it is claimed. 

All regular sizes and oversizes 
are kept in stock. Price 50 
cents. 


the case. 


tooled 
soon as they 


have a 


as 


is 


CENTRAL BRASS PLANS 
ANOTHER WAREHOUSE 


SPRINGFIELD, 
of 
of 


Company, 


O.. 


new 


Dec. 14. 


Construction a warehouse 


at the the Central Brass 


and 


turers 


plant 
Fixture 
of 


accessories, 


bumpers and automobile 
has 

contract 
will 
additional 


fo. 


been authorized 
let. 
the 


facilities ¢ 


and the 
This 

that 
obtai 


plant 
an be 


relieve main 


so 


ned manufacturing 


poses 


O’BRIEN SALES MANAGER 
IN FLORIDA FOR DURANT CO. 


New 


O'Brien 


York, 
has 
of the 


office of 


Norn 


Dec. 14 


been appointed sales 


manager Jacksonville, Fla., 


wholesale Durant Motors, 
located 
ville. 

This has jurisdiction over 
the wholesale of Star 
cars and parts throughout the state 
of Florida and adjacent counties in 
Georgia. 


at $16 Main St., Jackson- 


office 


business 


Dimensions | 
} 


finish | 


manufac- | 


ian 


‘Regarded as Index to 
Health of Auto 


1 
| Industry 
| 


So N. Y., Dec. 14.— 
R The machine tool trade, 
always an index of the busie« 
/ness condition of the automo- 
‘tive industry, is booming 
;around Buffalo. Some firms 
| report that sales have been so 
| heavy this fall that they will 
double last year’s business. 
been 
machine tools 


Pierce-Arrow has 


of 


buying 
and 
busy right now, the machine 
men The same gener-~ 
other automobile 


heavily is 


, very 
tool 


claim. 
applies 


| ally to 


manufacturers in the Buffalo dis- 
| trict. 


| 
| 


Salisbury Axle Company, James- 
town, is exceptionally busy and 
placing heavy contracts for tools 
jand equipment in anticipation of 
business. 

Covert Gear and Manufacturing 
| Company, Lockport, is another au- 
tomotive concern reported as pros- 
| perous. Coveri’s machine tool ore 
ders are running heavy. 

Malleable foundry plants of the 
district are doing 50 per cent. 
agaim more business than last 
year on account of the activity of 
the automobile industry. They} 
are buying much new machinery. 


| 1926 


oil | 
combustion | 


Forging plants are running on 
full time, but are not such active 
buyers of machinery for the reason 
that they were quiet so long before 
the present era of prosperity that 
they have not yet exceeded their 
equipment capacity. 

Buffalo has a great many 
small plants not directly con- 
nected with the automotive in- 
dustry, but which are making 
parts for automobile manufac- 
turers in this city, Cleveland and 
Detroit. They are being kept ex- 
ceedingly busy with automotive 
work, along with the others, 





Practically every manufacturing 
|} company which has anything to do 
| With the automotive industry is 
very optimistic regarding 1926, and 
have been their combined 
orders for machine tools and equip- 
ment that of the tool manu- 
| facturers distributors are sold 
| out six months in ad- 


so great 

most 
and 
for five and 
vance. 


pur- | 


NEW 
Concord, 
The 


granted 


CORPORATION 
nN. BB. Dee. 34 (2. 


S.) secretary of state 


iP. 


day incorporation to the 


|} Automobile Diamond Chain Com- 


pany, the purpose being to manu- 
automobile 
} tire chains. 

Benjamin F. 
;}chairman of 
Committee; 
Worcester, 


facture accessories and 
The incorporators are 

Worcester, who is 
the Republican State 
his son, Albert E. 
beth of Manchester; 
Stephen G. McDonald of Bridge- 
port, Conn., Harry Hartford and 
Cecil Dunlap of Lewiston, Ida., and 
John B. McLaughlin and h. Ashton 
Thorp of Manchester. 





HEWITT 


e As 
ORD TRE 


Every enterprising dealer 


as to what constitutes a good tire franchise. 


has formulated an opinion 
Write 


today for the Hewitt proposition and you will find 
that Hewitt Tires and the Hewitt Policy will come 
pretty close to your highest expectations. 


HEWITT RUBBER COMPANY 


Buffalo. 


New York. 
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Truck Sales Reported 


Good for 


HARLOTTE, N. e. Dee. 


continue to close truck sales right up to the holidays, | 


This Season '- 


‘14, _-.Sélinsnien here expect to; 


because of the surprisingly heavy demand, which continued | 


almost without let-up until ten days ago. 


in the mig part of January 
Eastern North Carolina is the 
banner section right now for truck 
sales, though the mountain region 
of this state also is a fine field for 
sales. These territories are enjoying 
unusual prosperity because of trem- 
endous yi of and cot- 
ton and an unprecedented building 
program An unexpectedly brisk 
demand for trucks in the Piedmont 
and coastal regions of South Caro- 
lina is reported to factory branches 
and distributors. 
Motor bus sales 


elds tobacco 


fness in the ¢ 
The demand for school 
continuing good, though 
not equal to what it was last 
at this time. 

All of the establishments here 
handling leading lines of trucks re- 
ported that the business volume of 
the year drawing to a close is 
far above that of 1924. Interna- 
tional, Graham, White, GMC, and 
Mack lines 211 just about doubled 
this year their total of last year, 
according to reports, though the 
definite figures were not given for 
publication. 


buses 


year 


now 


EVANSVILLE, IND 

Evansville, Ind., Dec. 14.— 
Dealers in motor trucks of higher 
tonnage particularly see little 
change ahead in the seasonal 
slump of track demand until 
January. This condition is ex- 
plained in that larger users of 
trucks at this season like to 
carry this item of expense over 
into the budget for the new 
Year. . 

Ten dealers here reported sales 
of twenty-eight trucks for the 
month of November. To six deal- 
ers the report represents an even 
level with sales of the correspond- 
ing month of 1924. The other 
four noted betterment in sales de- 
mand. 


SALT LAKE CITY 
Salt Lake City, Utah, 
Truck holding 
For 
eighteen trucks were registered at 
the capitol. The previous 
week twenty-three were registered. 
For the week ending November 14 
there fifte and twenty-two 
for the week b For the 
week in October number of 
trucks registered -four 
Dyring the Fords 
were sold, three 
gales, being 
The 
ing 
general 
retail merc 
customer 
proving 
the ex: 
wWation 


Dec. 14.— 


sales are up well. 


the week ending December 


state 


were en, 


efore. last 
the 
was twenty 
week nine 
Chevrolet, with 
next. 
k for truck 
iinder of the 
egarded good. 
hants should be 
Their business 


siderably as al 


past 


sales dur- 
winter is 
The 
00d 
im- 


of 


outio 
the ren 


as 


is 
esult 


WACO, TEXAS 


are representing | 
an imporiant item of the truck bus- | 
‘arolinas at this time. | 
is | 


| 
perhaps | 


A flood of business | 
is forecast. 


~— 


WEST VA. TRUCK 
OPERATORS LOSE 


Will Carry Fight on 
License to State 
Legislature 


Charleston, W. Va., Dec. 14.— 
Owners of motor trucks who have 
been engaged in a fight before 
the state Road Commission, seek- 
ing to change the classification 
of trucks for license purposes, 
seem destined to lose their cause. 
Members of the Road Comunis- 
sion have taken the position that 
they are powerless to change the 
provisions of a law enacted at the 
regular session of the 1925 Legis- 
lature. 

The law in question provides that 
the license fee for trucks used in 
the moving and storage business 
and “for hire’’ purposes shall be 
double that charged to owners who 
use their trucks in their own busi- 
ness. The highway commission 
takes the attitude that the law 
mandatory and that the motor ve- 
hicle department is compelled to 
enforce the provisions. 

The truck owners, who perfected 
a state organization to carry on 
a campaign against the double reg- 
istration fee, expect to take their 
grievance to the Legislature, which 
is expected to hold an extraordinary 
session next spring to consider tax- 
ation and water power measures. 

Clarence J. Bailey of Huntington 
was elected president of the West 
Virginia Truck Owners’ Association, 
organized for the purpose of prose- 
cutMmg an organized fight for the re- 
classification of motor trucks used 
for public hauling E. P. Taynbee 
of Morgantown was chosen vice- 
president and Carl F. Bailey of} 
Huntington was elected secretary- 
treasurer, L. A. Hess of Clarks- 
burg and Clifford Turner of Buck- 
hannon were named directors, and 
Houston G. Young of Charleston, | 
former secretary of state, was} 
chosen as counsel, 

The Clarksburg Truck Owners’ | 
Association is the name of another 
inization formed for the same} 
L. A. Hess and Dorsey} 
are members of a com-! 

draft by-laws. Monthly} 
are be held by the} 


is 





org 
purpose. 

Mitchell 

mittee to 
meetings 
body. 


CAPITAL OF $4,000,000 
IN S. F. TAXICAB MERGER} 
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low 


now 





Waco, Tex., Dec. 
@ales here last week 
the « hich they hi: 
yrojected week before, and 
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CANTON, OHIO 

©., Dec. 14.—Majority 
ilers are concentrating 
now on mapping out 
an intensive merchan- 
which they plan 
after the first of 
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of truck de 
their 
some sert of 
dising campaign, 
to launch 
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soon 
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a dis-}* 
} announced 


the largest west of Chicago, | 
announced here with the word 
Fresno taxicab comp 
en absorbed by the 


ion 
ion 


was 


that two inies } 


be new cor- 
pora 

The concern was organized 
the merger of the Yellow 
Checker Cab companies of 
weeks 
afterward three | — 
Angeles companies were taken | 
under the banner. The Fres-! 
no deal is the latest development. |} 

The combined capitaliaztion will} 
be $4,000,000. 
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lew ago. m 


Los 


same 
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that all Fresno e 
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REVENUE APPORTIONED 
Cal., Dec 14. 
largest quarterly apportionment 
gasoline tax collections ever 
is the total of $7,620,000 
nounced for the state, 
divided between 


man- 
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ATEST THING IN FERRIES! 
Newport in Wales, 
carried on each trip. 





This aerial ferry is in operation at 
england. A half dozen automobiles may be 

















States Report Gas Tax 
Collections for Year 


Madison, Wis., Dec. 14. aay seven 
months this state of Wisconsin has 
raised « total of $3,411,776.66 from 
its two-cent gasoline tax. 


PROPOSE GAS TAX, 

Halifax, N. S., Dec. 14.—It is pro- 
posed to tax the gasoline in this 
province in the near future, ac- 
cording to reports current here re- 
cently. Nova Scotia at present has 
no gasoline tax and the proposed 
legislation will follow, no doubt, 
the reduction by the government 
of the license fees for motor cars. 


COLLECTION HIGH 


North Adams, Mass., Dec. 14 (U. 
T. P. S.).—According to reports re- 
ceived here the State of Massachu- 
setts will receive close to $10,000,- 
000 in automobile receipts this 
year, breaking all previous records, 
and more than $1,000,000 of the 
total receipts for 1924. 

Up to November 1, the total re- 
ceipts according to the registrar of 
motor vehicles was $9,138,889.50. 

YIELDS $12,500,000 

Kansas City, Dec. 14.—Missouri’s 
gasoline tax of two cents a 
and registration fees on motor cars 
will yield $12 
poses in 1925, the state oil inspec- 
department announces. 
figures are based on collections to 
and an estimate on the re- 
ceipts for the rest of the year. 


EXPECT TAX INCREASE 

Dubuque, fa., Dec. 14.—Heavier 
ax burdens for autoists of 
and Illinois is the prediction of the 
Mississippi Motor Club in a state- 
ment issued for publication re- 
| cently. 

Iowa, and the passage of faso- 
line tax legislation in Illinois are 
in prospect within the next fifteen 
it is said. 

Iowa motorists now pay 
line tax of two cents a gallon. 
said that Gov. John Hammill and} 
Highway Commission are 

movement for a higher 
tax, and will urge upon 
to increase the tax 
to three cents when it convenes in 
January, 1927. 


a gaso- 
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}cars and motorcycles $466,994 


COUNTIES DISSATISFIED 

Topeka, Kan., Dec. 14.—A report 
made public here, showing that 
the counties that pay most tax are 
receiving far less in return than 
the counties in the western part of 
the state that pay comparatively 
little tax, is causing dissatisfaction 
among motorists in the state. 

Wyandotte county, the largest in 
the state, received as its share of 
the gasoline money $69,860 for the 
first six months and in that time 
paid in $153,915. Wichita county 
in the same time has paid in $1,950 
and under the distribution 
nounced will get $11,249. 


TO DISTRIBUTE RETURNS 

Richmond, WVa., Dec. 14 (U. T. 
P. S.).—C. Lee Moore, auditor ot 
public accounts is preparing to dis- 
tribute to the counties of Virginia 
the sum of $113,666.93, which rep- 
resents receipts from the 3-ceni 
gasoline tax during the month of 
October, the counties’ share of the 
tax being 1 per cent. Although 
much of this tax is paid for gaso- 


an- 


jline consumed while operating auto- 
gallon | 


mobiles in cities, none of 
jto the upkeep of streets 
municipalities of the state. 
COLLECTIONS REPORTED 
Boston, Dec. 14 (U. T. P. S.).— 
The receipts in Massachusetts dur- 
ing the first ten months of 1925 
from tax on motor cars and acces- 
sories was $1,643,567. These are 
the figures of the Internal Rev- 
Bureau at Washington re- 
leased here today:— : 
On trucks and wagons 
government got $68,419, 


it goes 
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Federal 
while on 
was 

On 
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totaled 


realized. 
cessories 
State 


tires, parts 
taxes from 
$1 1,108,154. 


and 
the 


ac- 
Bay 


DIVIDING RECEIPTS 

Santa Rosa, Dec. 14 

. S.).—The six counties of 

westeren California will receive 

$1: 30,814.03 of the state gasoline 

1xes collected during the quarter 
whiteh ended September 30. 
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Orr, advertising 
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Company, 


said officials 


manufacturers, Orr 
of the company had 
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for the new model from 
and South America. The 
which is now in full 
was first exhibited at 
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| WAYNE COUNTY, MICH., 
HAS MUCH ROAD WORK 


Detroit, Dec. 14.—For the 
11925, the Wayne County 
Road Commissioners, 
chairman, Edward N, 
the construction of 909,661 

yards of 9-inch concrete 
developing 7’.82 miles of new 
Since 
September 15 there have been laid 
190,593 square yards of 9-inch con- 
crete, consisting of 11.62 miles of 
new and miles of old 
roads widened. All of the mileage 
will have been opened to traffic 
January 1, 1926. 
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ICOSTA RICA IS 


GOOD CUSTOMER 


Ninety-nine Per Cent. 
Of Automotive Im- 
port from U. S. 


By JOHN D. LONG 
EW YORK, Dec. 14.— 
The commercial interests 


‘) 
of the Republic of Costa Rica 
are represented at the Port of 
New York by Consul General 
Manuel Antonio Bonilla. ; 

Asked by the writer, “What pro- 
portion of the automotive vehicles 
in Costa Rica are imported from 
the United States?” his answer 
was, “Ninety-nine and nine-tenths 
of the automotive products that 
we possess in Costa Rica comé 
from the United ‘States.” 4 

Costa Rica is one of the Central 
American republics with an area 
of 23,000 square miles and a pop* 
ulation of half a million. 

“As to roads,’’ said the consul- 
general, “we have splendid plans 
for the future. We only await the 
necessary funds to realize these 
plans, 

“In the northern part of our 
country we have many thousands 
of acres of land suitable for coffee 
culture and great fields suitable 
for rice and corn. But until we 
get roads we cannot open up these 
lands and until they are opened 
up my country will not enjoy the 
prosperity that is possible. 

“Allow an illustration. Friends 
of mine bought some rich py 


7 


inta- 
tion lands and started to grow rice. 
There was only one channel 
through which the rice could be 
shipped and that was by a steamer 
that went fortnightly to Havana. 
But the shipping company refused 
to handle the rice unless it was 
first sold to them jat their own 
price, a price ruinously low. The 
result was the abandonment of 
these plantations. Yet because 
there are no roads to these planta- 
tions, we are obliged to import rice} 
in Costa Rica. Had we highways, 
this rice could be distributed by \ 
motor transport from the planta- \ 
tions to our people and sold at a 
profit. 

“Costa Rica needs highway ad- 
ministration modeled along the 
lines of your state highway de- 
partments with a properly laid out 
system of roads. We need roads 
of ‘a type such as we have seen in 
North Carolina, Minnesota and 
other states, in other.words we 
shall have to start with lower cost 
roads and build the heavier types 
later. 

“We shall 
money, but it will 
estment, for we know that the 
roads will pay for themselves. 

“We-now depend upon oxen to 
till our fields and transport our 
commodities, but if we had good 
roads we could use motor vehicles 
at a great saving of time and ex- 
pense. 

“Our vast areas of fertile but 
undeveloped land qould be opened 
up for settlement upon some plan 
of homesteading and our people 
provided with means of bettering 
themselves if we only had a prop- 
erly developed system of highways. 

“As to the means providing 
revenue to meet the cost of new 
highways there are yarious plans 
suggested, one of which is by an 
export tax on coffee for the culture 
of which our is peculiarly 
adapted.”’ 

From the above it 
that the Costa Rican market for 
automotive products is compara- 
tively undeveloped, yet last year we 
sold that country 148 passenger 
ears valued at $106,567 and four- 
teen trucks worth $10,617. 


to borrow the 
be a safe in- 
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country 


will be seen 


TWO LINES BOUGHT 

Minneapolis, Minn., Dec. 14 (U.T 
P. S.).—The Twin City Rapid Tran- 
sit Company has bought the equip- 
ment and routes of the American 
Auto Transit Company and th 
Kenney Bus Company of fifty 
three buses for $280,000. Th 
American line has operated be- 
tween Minneapolis and St. Paul, 
leaving only one indepéndent line, 
the trolley company having bought 
a second intercity line eighteen 
months ago. 
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Several Factors Cited 
For Slump in Tire Sales 


OSTON, Dec. 14 (U. T. 


slowly but surely recovering the volume that was lost 


when the last tire increase w 
It will be a long time before the 


normal volume of sales in new tires | 


is reached, owing in part to great- 
er economy resulting from higher 
prices and from the large business 
built up by used tire and rebuilt 
tire dealers. 

Although tire price 
frightened off some buying, there 
has been an increasing sale of bal- 
loon tires. Daily the tire dealer 
here is finding that his customers 
are changing to the balloons. 

Tires do not make a Christmas 
appeal. Dealers here have pushed 
them as such but the appeal doeg 
not get across to the public any 
more than a loaf of bread or a 
ton of coal would if offered with 
Christmas as a selling point. 

On the other hand tires as a 
New Year’s suggestion are very 
good and already some dealers 
have linked up the idea of new 
registration and new tires with 
profit. 

Tire men are quite enthus- 
jiastic concerning the proposed 
forming of a rubber clab here in 
honor of Thomas Wales, pioneer 
of the rubber industry in this 
country. 


Weather Affects Sales 


Among N. Y. Dealers’ 


New York, Dec. 


rainy weather, which laid up cars. 
Those doing both retail and whole- 
sale business were less affected. 

Balloon tires are reported to 
be climbing steadily in sales vol- 
ume. Three dealers report that 
ears went out from the factory 
equipped with balloons are be- 
ginning now to come back for 
replacement. They look, there- 
fore, from now on for a steady 
boosting of balloon sales. 

The Broadway Tire Repairing 


Company reports that repairs are | 


“lively” on account of the high 
eost of rubber. 

Bergen & Zaager, Inc., 
were 60 per cent. balloons, 
increase over last year, according 
to B. Bergen of the firm. 

Eagle Tire Company wholesale 
trade has balanced up the fluctua- 
tions in the retail, according to E. 
I. Miller,~one of the owners. Busi- 
ness fell off somewhat in 


sales 
a 


difference in charge accounts, and 
something less in cash. 
of sales were balloons last week. 
S. Hershenstein of the S. H. 
Rubber Manufacturing Company, 
says that business holds the 
same, which means “good.” He 
sees little change from Novem- 
ber. He has on hand now many 


increases | 


14.—Tire deal- | 
ers report a noticeakje falling off | 
of sales the past week, due to the} 


big ; 


Novem- ! 
ber from October, with about $50 | 


One-third 


P. S.).—Tire sales here are 


ent into effect. 





jare having a good business on new 

tires and selling all the used tires 
that we can get hold of,” he said. 
| “Repair business is especially good 
| now.” 

The M. & M. Tire Company’s 
| Sales for the first week in Decem- 
| ber were more than in the last two 
| weeks of November. 
| The Soden Tire and Battery Ser- 
| vice Company reports tire sales as 
| fairly good, with plenty of repair 
| work. 


December Show Month 
| In San Francisco Field 


‘ San Francisco, Dec 14 (U. T. 

| P. S.)—Prospects of local tire 
dealers adding to thetr increase 
in business during December, 
such as has marked the previous 
eleven months of 1925, did not 
appear bright during the first 
week of the month. 


| of 


| 
pany 





Dealers report that business has 
;now slacked off to the normal win- | 
jter trade of the same month last 
jyear. The total volume of business | 
|for 1925 will show a large growth | 
j}over previous years, but December | 
will not add to the total. 

The usual winter slack in trade | 
and the prevailing high prices of | 
| tires have combined to retard busi-} 
ness, dealers say. 

The Granfield Tire and Supply 
Company reports an increase in 
demand for balloon tires. Pur- 
chasers of solid tires have prac- 
tically gone out of the market, 
due to advance buying before the 
last tire raise went into effect. 
The Granficld Company, how- 
ever, bas had an increase of 
nearly 500 per cent. in its repair 
business. 

Brooks & Scales,, Inc,, also re- 
|} ports a thriving repair business. 
| Balloon tires are selling well and 
tubes are keeping pace. 

The Pacific Tire Sales Company, | 
which carries on an extensive com-/| 
mercial trade, has found sales have_ 
dropped materially during the last 
two weeks, and most of the busi- | 
‘ness is in making deliveries on pre- | 
‘dated sales. 


'Cant6n Trade Warned 
| Of Coming Price Rise 


Canton, O.. Dec, 14.—A survey 
of the leading tire dealers in 
Canton and immediate vicinity 
this week disclosed sales at a 
minimum and prospects none too 
bright for the remainder of the 
months of December. The first 
week witnessed a decline in sales 
“as compared with the same week 
the month previous. As com- 
pared a year ago, sales are 


to 


SAMSON TIRE CO. HAS | 
300% SALES INCREASE 


Cal., Dec. 14.—The | 
Samson Tire Company, whose fac- | 
tory located 
of 300 per 
since January, 1925, 
Ben Sleicher, an 
coneern. 


Compton, 


is here, has had an 


increase sales 
to 
the 


cent. in 


according 


official of 


“Despite the fact that we have 
increased our heaters vulcanizing 
equipment and calenders, we still | 
find ourselves unable to meet the! 
demand for more tires,” stated | 
Sleicher. “The demand has become |} 
sO great that we find ourselves | 
planning further expansions at the 
plant.” 

The opening of new territory in 
the East is held largely respon- 
sible for the huge increase in vol- | 
umes. Orders are being received 
for car load lots of Samson tires. 


| 
} 
| 


TIRE SALES DOUBLE 

Columbas, O., Dec. 14 (U. T. P. 
£.).—The Scanlon Tire Company 
announces that sales increased 200 
per cent. in 1925 over the records 
The 
has installed a new battery 
department and is now in a posi- 
tion to handle over 300 batteries at 
one time in the charging and ser- 
vice departments. The company is} 
the exclusive distributor for the} 
Swinehart tires and Willard bat- 
teries in Columbus and Central 
Ohio. 


—an 


the previous year. com- 











Dunlop Co. Has No 
Accident in 3 3 Days 


Buffalo, Dec. 14.—The Dun- 
lop Tire and Rubber Corpora- 
tion has broken all previous 
safety records by going thirty- 
three days without a single lost- 
time accident. 

The best previous record was 
eighteen days. 

The safety committee in this 
intensive drive on carelessness 
has had the co-operation of all 
department heads and the rank 
and file of Dunlop. workers. 
Even grecn hands have given 
splendid co-operation. officials 
report. 

The “Q” department leads the 
plant, having bad no lost-time 
t accident since last April 1. 
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RECEIVERSHIP ASKED 
Des Moines, Ia., Dec. 14.—Myle 


Lee, of the lowa Cord 
Tire Company, has been named re- 
by Judge 
court on 

It was 
while the company 
its 
liabilities, there are financial prob- 
lems ahead which officers believe 
can best be met through a trus- 
teeship. The collection of a large 
amount of stock subscription notes 
is said to be the principal reason 
The petition 
to a suit to 


president 


ceiver for the company 
J. E. 
petition 
forth 
is solvent, 


Myer in district 
of the company. 
that 


its assets exceeding 


set 


for the receivership. 
followed 


d Mr. Campbell of U. S. Chain 


as answer 





LEWISTON RUBBER CO. 
PLANS AUGUSTA BRANCH 


Lewiston, Me., Dec. 14 (U. T. P. 
S.).—The Lewiston Rubber Com- 
pany, the largest retailer of rube 
ber goods in the state of Maine 
and “If it's made 
of rubber we sell it,’’ are going to 
open a branch in Augusta, the state 


whose slogan is 


capital,,in the near future. 
the 
Pine 


The local and main store of 
Lisbon and 
The Augusta 


+ . 
concern is at 
loca- 
tion will be on the principal busi- 


thoroughfare of capital 


here. 


the 


The new store will not be as 
large as the one here but it will be 
unusually well stocked. The firm 
earries tires, wearing apparel, 
druggists’ sundries and lives up to 
the slogan all the time. It also 
carries on a wholesale business 
from its quarters here with dealers 
throughout Maine, New Hamp- 
shire and Vermont, and is steadily 
developing larger territory in the 
wholesale end. 

Joseph A. Rainville is the general 
manager of the concern. He 
served in the chemical warfare 
division in the World War. 


collect $2,000 in open accounts 
held by the Eagle-Pilcher Com- 
pany. It was stated that the com- 
pany’s property is worth $200,000. 
Open accounts are listed at $12,= 
600; taxes, $18,000; and secured 
claims, $14,000. 
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1926 Broadway 


New York City 


Tham Sane Cini &. Korcme Co, 


UNION TRUST BUILDING 


PAISBERGE PA, 


Oct. 


Alexander Johnston, Editor, 
Automotive Daily News, 


s 


l an very greatly interested in the 
Automotive Daily News and feel that it meets a real 


26, 


need for up-to-the-minute news and merchandising 
service in the industry, ami I feel that you have 
hit upon a service which will be very greatly 
appreciated by 811 the mamfecturers, es well as 
the jobbers and deslers. 


the 


Dealers 


about same. 

are passing along the 

customers this week 

that another price increase on pas- | 
of approximately 

15 per cent. will be effective Janu- 

this announcement having 

forthcoming from several of 

tire manufacturers, 


orders for future delivery—more 
orders for the month of Decem- 
ber than for four years back. 
“Balloons are slow with he 
says. 


Fair Activity Reported 
Around Madison, Wis. 


Madison, Wis., Dec. 14.—De- 
spite the falling off in car sales 
in Dane county, tire dealers of 
this vicinity are reporting very 
little if any slump in business. 
Two firms reported an increase 
in tire sales for the month. 
This is probably due to the fact 
that frozen roads and hard 
are very damaging to balloons, tire 
men say. Repair concerns second 
this, saying that they have many 

cases of bad bruises and damage 
to tires due to hard roads and ruts. 


Repair Work Brisk 
Among K. C. Dealers 


Kansas City, Dec. 14.—Tire 
business in Kansas City, while 
quiet, is considered by dealers as 
Seasonal, with a few dealers re- 
porting an increase in business 
for the first part of December. | the cotton crop failure, sales for 

Neal Robinson of the Rockhill! the past thirty days showed a 
Tire Company reports sales as good! flat 35 per cent. increase over 
for this season of the year. “We, sales for the same period of 1924. 


word to their 
Mg 
senger car tires 
ary i, 
been 
the 


iarge 


Waco Sales Keeping 
Even With Last Y ear 


Waco, Tex... Dec. 14.—Tire 

sales at this part of the year are 
about even with the same time 
last year, it is indicated from re- 
ports coming from local dealers. 
Sales of balloon tires ranged! 
15 per cent. to 50 per cent. 
volume. Goodyear balloon 
tires, handled by the Brown Tire; 
Company, maintained their lead in 
this field with a report that 50 per 
cent. of sales were balloons, 

As a general rule, the stock is 
above normal for this time of year. 

The most optimistic report 

this week came from J, H. Law- 
less, tire sales manager of the 
Herrick Hardware Company. He 
reported that notwithstanding 
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S. CHAIN & FORGING CO. 
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“Canada Wrestles With 
Speed Limit Problem 


ORONTO, Dec 


14 (U. T. 


P. S.).—A_ speed limit of 


thirty-five miles per hour on the provincial highways 
of Ontario in place of the present limit of twenty-five miles 
is to be strongly urged upon the government of this province 


by the Ontario Motor League.* 
of 
recent 


The board directors of the 


league ata special meeting 


called to discuss the speed regula- 


in this province 
on record for the 
the 35-mile limit, but 
ent rate of twenty 
towns and villuges 
it is. 

While there strong 
fon in favor of abolishing the speed 
Hmit entirely in the open country, 
it was felt by the meeting that this 
might be a little tow drastic a step 
to iake from the present compara- 
tively low limit of twenty-five miles 
and the alternative proposal of in- 
ereasing the limit instead was de- 
cided upon. 

It was 


tions 
went increast 
the 
in 
remaining 


tor pres- 


miles cities, 


as 


was a 


pointed. out, however, 
that a very strong case could be 
made out for the abolition of the 
speed limit entirely and in its stead 
making it compulsory upon all mo- 
torists to at all times carefully ex- 
ercise care and prudence in driving. 
It was held that while such a pro- 
vision is already embodied in the 
law, this most important phase of 
it was almost lost sight of by _the 
courts, who were at present more 
or less bound by technica! infringe- 
ment of speed, when the speed of 
the car at the time might have 
under the circumstance been per- 
fectly safe. With the speed limit 
abolished, the circumstances under 
which the car was driven would be 
the determining factor in all cases 
which came under the law 


; would 


insure justice to all con- 


} cerned 


unanimously | 
to| 


|} had 
opin-| 
| highways enabled high speed with- 
| out 





and’ 


It further brought to the at- 
tention of the meeting that Com- 
missioner A. W. Campbell of 
dominion Department of Highways, 
had recently voiced the view 
that the time had arrived for the 
abolition of technical speed 
made the statement that the 
modern construction of the present 


was 


who 


injury to the roadbed. This, of 
course, applied only to passenger 
vehicles and light, pneumatic-tired 
trucks. The heavier, solid-tired ve- 
hicles of having to be sub- 
jected to regulation at all 
times, 


course 
special 


The higher speed was consid- 
ered as being an inevitable ne- 
cessity both from the point of 
view of safety and economy. As 
the regulations now stand the 
roaways are daily. becoming 
more congested, not only serious- 
ly delaying transportation and 
being a cause of constant danger 
to all on the road, but render- 
ing the only other alternative to 
higher speed the opening up of 
much more additional roadway 
and the costly widening of those 
already in existence. 

The fact was also pointed out 
that the speed limit in most of the 
states in the United States was con- 


siderably higher than here, averag- 


ing as it did from thirty-five miles 
per hour upward. As a consequence 
the many thousands of American 





the | 


limits, | 








De Paolo, 1 
ing the car, 





RED J. WAGNER, veteran automobile race starter, is shown below 
in « happy mood just after nineteen leading drivers had pre- 
sented him with a Master Six Buick Sedan at Culver City, Cal. 
25 track champion, whe conceived the idea of present- 
is the racer with the wings on his uniform, 


Pete 














tourists who visited here found it 
very trying and irksome to travel 
at the reduced speed prevailing in 
Ontario, and as a consequence the 
highly remunerative traffic which 
the province was anticipating from 
this source was in danger of being 
very seriously curtailed if the law 
in this regard was not changed. 

A minimum speed law was also 
discussed at some length, it being 
conceded that those who drove too 
slowly in faster-moving traffic were 
in some instances just as dangerous 
as those who drove with reckless 
speed, It was decided, however, 
that the present law covered this 
phase of the situation in that it 
prohibited driving in a manner 
dangerous to the public. This was 





to be tested out in the courts and 
in the event that the courts did not 
so interpret the meaning of the law 
the league will take steps to have 
the law so amended as to leave no 
doubt as to its application to too 
slow driving in  faster-moving 
traffic. 

In order that steps may be taken 
to have the speed regulations of the 
province amended at the coming 
session of the Ontario Legislature 
the Ontario Motor League will wait 
upon George S. Henry, Ontario 
minister of public works and high- 
ways, and urge upon him the 
advisability of the government un- 
dertaking the bringing about .of 
such a change in the regulations 
when the provincial House meets 





Oppose Diverting 
Auto Tax Returns 


Cleveland, Dec. 14.—Ohio 
mobile clubs have started a cam- 
paign to force Ohio cities to spend 
the 30 per cent. share of the state's 
annual $21,000,000 revenue from 
tags andthe gasoline tas 
is allotted to them, in con- 
struction and maintenance of im- 
proved streets. 

The fight will center in 
peal from a ruling of Judge New, 
ton of Portage County, which pex- 
mits*the city of Kent to divert its 
$7,000 share of-the auto tax reve- 
nues to general city expenses. Re- 
cently enacted state legislation .alé 
lotting 30 per cent. of the state 


auto- 


auto 
which 


an ap- 


auto revenues to the city specifies 


that this money shall be spent for 


highway maintenance. 
1 


ANNOUNCE INQUIRIES 
FOR AUTO PRODUCTS 


Washington, Dec. 14.—The brief 
list of foreign inquiries for Ameri- 
can automotive products has been 
made public by the automotive di- 
vision of the Department of Com- 
merce. The numbers prefixed to 
the following trade opportunities 
refer to the names and addresses 
of those making inquiry and may 
be obtained by applying to the de- 
partment or any of its bureaus or 
co-operative offices: — 

Purchasers 

England—18152. 
cars, 

Germany— 18097. 
tomobile industry. 

Portugal—18142. Gasoline 
bricating oils and greases. 
Agents 

Automobile repair 


Tires for low priced 


Machine tools for au- 


18148. Lae 


Austria—18068. 
machinery. 
Italy—18127. 


shop 


Automobile accessories. 











CURRENT PRICES OF PASSENGER CAR MODELS 





AJAX—6-cyl, 108 W. B. 
$865'5 Sedan 
APPERSON—6-cy!. .120 W. B. 
6 Touring .:.$1,675|5 Sedan 
4 Coupe 2,050\6 Brougham 
APPERSON—Straight 8-cyl. 130 W. B. 
6 Touring .$1,995/6 Brougham $2, 450 
4 Coupe 2,450j6 Sedan ... 2. 
AUBURN—6-cyl. Model 66. 120 W. 
6 Touring .$1,395'7 Sedan i 
@ Roadster 1,495 5 
6 W. Sedan .. 1,845 
AUBURN—8-cyL. 
6 Roadster .$1.975'6 S 
Touring .... $5'5 
§ Brougham... .250'7 
sUIcK—6-cy!, Standard Six, 
$ Touring -$1,150:5 
2 Roadster 5 
4 Coupe 
BUICK—6-cy!. 
§ Roadster $i. 
6 Touring ... 1. 


11456 W. B. 


Sedan .... 1,295 


Master 6. 
26015 C t 
295'5 Se fan 
BUICK—6-cey!. 128 W. 
4 Roadster .$1.495'7 Sedan 
6 Touring 1,625'5 Brougham 
4Coupe .. ivresis C. Club 
CADILL AC —Standard. 132 W. 
6 Brougham ..$2,995|5 Sedan 
4 Victoria 3.095\7 Sedan 
3 Coupe 3,045'7 Imperial . 
6 Coach .- 2,995} 
CADILLAC—8-ceyl, Cusiom, 138 W. B. 
Phaeton $3.250|7 Suburban ...$4,285 
Touring .... 3,250'7 Imperial! a 
4.000'2 Road(13s2WB) 3,250 
4,150 
CASE—MODEL X. 122 W. B. 
6 Touring .$1,696(5 Victoria 
8 Roadster 1,570|5 Sedan 
6 Suburban 2,290) 
CASE—Model J. 1. C. 122 W. B. 
6 Touring .$1.885'4 Suburban 
3 Roadster 1,840\5 Sedan .. 
§ Sport ; 5 Brougham 
CASE—Model Y. 182 we 
9 Touring ™ a ° 
CHANDLE R—12: 23 w. RB. 
6 Touring $1,495'4 Roadster 
7 Touring ... 1,595: 6 Sedan 
6 Brom . 1,695 6 Sed 
2 Roadster . 1,695'!7 Sedan 
CHEVROLET—Superior. 
2 Roadster ....$ 5 Coat “h 
6 Touring .-» 62515 Sedan 
2 Coupe .. es 675|_ 
Cc HRYSL ER—6-cy1. 11234 
6 Touring -$1.395\|65 Sedan 
6 Coach 1,445'6 Brougham 
4 Roadster ... 1,626/4 Royal Coupe. 
CHRYSLER—+4-cyl. 109 W. 
§ Touring . .$895/5 Coach 
2 Coupe 5 Sedan 
CLEVELAN D—6-cyl. 10842 W. B, 
6 Touring ....$896/5 Sedan 
CLEVELAN D—6-cyl. 115 W. B. 
6 Touring .$1,095/5 Sedan 
1,245|6 Sport Sedan. 
1,295;5 Sedan De L. 1,596 
CUNNINGHAM—6-cy1. 132 W. B 
4 Touring -$6.160'2 Sport - $7,400 
3 Roadster 6,150/2 Coupe ecco 7.600 
CUNNINGHAM—4-cy!l. 142 W. B. 
6 Touring ....$6.650]6 Cabriolet ...$8,100 
7 Touring .... 6,650/7 Town Car... 8,100 
6 Limousine .. 8.1001 


-$1.785 
1,490 
1,795 
1,895 


De | 


103 





DAVIS—6-cyl, Medel 90. 
5 Phaeton . $1,395/6 Sedan 
4 Touring 1. 495) 5 Imp. 
4 Roadsted 1,495/5 Berline 
DAVIS—6-cyi, Model 91. 
6 Phaeton .$1,695|5 Sedan 
4 Roadster 1,795/6 Imp. 
DIANA—8-eyl, 125% 
5 Phaeton .$1,895]5 Cabriolet 
2 Roadster k, 89516 Brougham e 
5 Sedan 1.99516 De L. Sedan. 
Coach 1,895|7 Sedan De L.. 
_ DODGE BROS.—4-cyl. 116 w. 
$575/5 Sedan B..... 
97515 Spec. Sed, 
865|5 Sedan A 
9551/6 Spec. Sed. A. 


115 W, B. 


Touring. 
2 Roadsters .... 
2 Spec. R'dsters. 
2 Coupe Brom... 960!5 Coach 
2 Spec. Cpe B.1,060\6 Spec. Coach.. 
DURANT—+4-cyl, 109 W. B. 
§ Touring $810|5 Sedan 
4 Coupe 1,098) 
ELCAR—4-cy!l,. 116 W. 
& Touring - $1, 44 |6 Coac h 
6 Sedan . -- 1,395] 
ELC AR—6-cy1, 
Touring .... 295 
Sedan 


116 W. 


110% 


1,120 
1,0 


100 W. B. 
Bal- 


ELCAR—8-cyl. 12 
Touring . -$2,165)3 Ghaue 
Roadster 2,315) Brougham ... 
Sedan . 2,765) 
ESSEX—6-cyl. 
FLINT—+-cyl. Model 40, ° 
§ Touring $1,185|5 Coach De L. 
5 Brougham 5 Coach 
° 496) 
FLINT—6-c yi, Model 55. 
6 Touring .$1.595|4 Coupe 
71 : 1 
4 Roadster ... 1,950) 6 Brougham 
z 2,050\7 Sedan 
FORD—+t-cyl, 
(With starter and demountable rims. 
loon tire es $25 extra) 
5 Touring , 376|Fordor Sedan 
Coupe . 52 20} 
FRANKLIN—6-cyl, Model 11-A 119 W. 
5 Touring eae 2:636]7 L imousine .. 3, 
3 Coupe 2,700\|7 Cabriolet 
5 
GARDNER—6-cyl, 117 W. B, 
5 Touring . .$1,395/4 Cabric ‘et ao o 
5 Sedan 1695/6 Spec. Sedan. 2, 
GARDN ER—8-cyl, 125 W. B. 
Touring -$1,995/4 Sean ae +. 08, 
Sedan 1,995|5 Spec. Sedan. 2.2 
5 Touring . $596|6 Sedan ........$84 
3 Coupe - 82516 Royal Sedan 
HUDSON—Super Six, 1275%% 
7 26017 Sedan 7 
5 Coach -.s» 1,165|4 Brougham. . 
HUPMOBILE—+4cyl, Model R. 
2 Roadster ...$1,226/2 Coupe 
HUPMOBILE—6-cyl. 114 W. B. 
5 Touring -$1,22515 Sedan ... - $1,285 
HU PMOBILE—$-cy1. Model E, 118% w. 2. 
$2. 
2 Roadster ... 1,795|4 Coupe 
‘ Roadster 1,896|5 Sedan 
JEWETT—6-cyl. ‘‘New Day’’ 
JEWETT—6-cyl, 115 
4 Roadster ..$1,500/5 De L. 
§ Céach ...... tT i Sedan 
-. 1,320 


5 Te 
7 Touring 2 265|5 Sedan 
iF 
& Touring ......$795/5 
.57515 
5 Sedan 
7 Touring ,.795|6 Sedan 
Spec. Touring 
Model T. 
2 Roadster et FS Sedan 
3 mont dster $2.750|, Sport Sedan. $3, 
Sedan 3 090) 
5 Brom 1,595) 
GRAY—41-cyl, Model 0. 104 W. B. 
7 Phaeton . $1, 
5 Touring 1,225! 5 Sedan 
6 Touring ....$1,795{ 2 Coupe 
6 2-Door Sedan $996]/5 Sedan de L..$1,095 
w. B. 
Coach . $1,400 
1.6 
5 Touring 





JORDAN—8-cyl. 12514 


5 Touring .... 2,275)5 Sedan 

5 Brougham .. 2,575!7 Sedan 
JORDAN—S8-ey!. 116 W. B. 

2 Roadster ...$1,695/6 Sedan 


KISSEL—6-eyl. Model 55. 
Phaeton ....$1,.585|4 Coupe 
Touring 1,685/6 Broug. 
Speedster 1,795|2 Enc. Speed... 
Brougham 1,695'4 Enc. Speed.. 
Speedster 1,896|5 Victoria 
Tourster 1,793! 


meena .— Luxe Model 55. 


Phaeton st 735) 6 Brou. Sedan.. 8. aoe 
Touring 1,885|6 Victoria ... 
Tourster 1,985/2 Enc. Speed. HET 
Speedster 2.086) 4 Enc. Speed.. 2,686 
Speedster 2,186|/7 Sedan 3,085 
Coupe . 2,.485'7 Berlin-Sedan. 3,185 
KISSEI—8-cyl. Model 75. 137 B. 
Phaeton ,...$1,985j)4 Coupe 2,485 
Touring 2,085|56 Broug. Sedan * 395 
Brougham 2,095'2 Enc, Speed... 2,485 
Speedster .. 2,.195!4 Enc Speed 2,685 
Speedster 2.295/6 Victoria 2,685 
Tourster . 3 
KISSEL—8-cyl. 
137 


asi W.®. 


Sedan 


ma mE 
bono DO boy 


enone 


ae ronaI8 


‘De Laxe Model 75. 
Ww. B. 


» $2, 985 
885 

2 "O85 

3.085 

3.485 

3,585 


Phaeton -$2,185/5 Bro. Sedan 
Touring 2,.285|5 Victoria 
Tourster ... 2.385'2 Enc. Speed. 
Speedster 2,485'4 Enc. Speed 
Speedster 2,685/7 Sedan 

Coupe 2,885!7 Berline-Sedan 


LINCOLN—8-cyl. 136 W. B. 
Touring $4,000'4 Sedan 
Roadster 4.00015 Sedan 
Phaeton 4.000,7 Sedan 

4,600.7 Limousine 


LOCOMOBIL eR 4s." 142 

4 Touring .-$7,460 7 Limousine ..$9,500 
7 Touring . 7.460| 7 EncLimo’sine10.050 
6 Victoria .-10,050!7 Cabriolet -.- 10,300 
§ Brougham .10,040! 


LOCOMOBILE—Junior Fight. 
6 Touring ....$1.789,5 Sedan =r 
4 Roadster 2.1505 Brougham 
STARLAR—6 —6-eyl, “S. V."’ 127 
5 Touring ..$2,65015 Sedan 
2 Roadster 2.660!7 Sedap 
4 Coupe 3,180 
M’FARLAN—6-cyl, ‘“T. V."’ 
Touring ..-$5,.600/7 Sedan 
Touring 6.700|7 Suburban 
Roadster 6.400|7 Limousine 
6 o aeei 7 Town Car... 


6, 
w Farlan—8-cyl, 131 W. B, 
Roadster ...$2.650]4 Coupe ...... 
Roadster ... 2,900|/5 Coach Brom 
Touring .... 2,650/7 Sedan ...... 
Touring 2.76015 Sub, sedan 
Sedan 3,180|7 Sub. Sedan 
4 Town Car 


MARMON—46-cyl. 136 W. B. 
Touring ..$3,29512 Coupe 

Speedster 3.29517 Sedan 
Pasoten 3,295'5 Sedan 
Seda 3.295|7 Sedan 
Brougham . $3,295 5 Sedan 
Coupe 3,295'7 Sedan 


MOON—6-ceyl. 128 W. B. 
Touring $1.985/5 Pet. Sedan. 
Touring .... 1,985! 

sapeer——C-<7t. 113 W. B. 
$1 2-D Sedan..$1 495 


Touring Ss 
Roadster om “398l6 Cabriolet ... 1 69 
ae De L. Sedan. 1,696 


Special. 112% W. B. 
he 13516 2-D Sedan...$1,215 
1,115|[5 Sedan 


124 W. B. 
.$3.285 
2,285 
w. B. 


. --83.180 
. 3,280 


140 W. B. 
.. $6,810 
0 


QranroQs 


axnnern 


Lim.. 


manna 


(London) 
.$2.540 


an 


aan 
Q 


NASH—#6-cy!, 


& Touring 
2 Roadster 





i21 W. B. 
$1,426 


NASH—6-cy1, Advanced. 
6 Touring .$1,34015 Sedan 
2 Roadster ... 1,375) 

NASH—6-cyl. Advanced. 

7 Touring ...$1,490)4 Coupe 
4 Victoria 1,790|7 Sedan 
OAKLAND—6-cyl. 113 W. B. 

2 Roadster $975|3 Coupe 
5 Touring .... 1,025/6 Sedan 
1,095|5 Land. Sedan 
OLDSMOBILE—6-cyl. 110% W. B. 
6 Touring .... $876|5 De L. Coach.$1,040 
6 Coach ..... 950'56 we L. Sedan. 1.115 
5 De Luxe Tr. pe 2 Coupe 564 nels 925 
1,0 
OVERLAND—4-<y), ad 
Touring ... $495|5 Sedan De L.. 
2 Coupe 625|5 2-Door Sedan. 
OVERLAND—-cyl. 152%4 ~ B. 
5 Sedan $895|5 Sedan De £L.$1,095 
PACKARD—6-cyl. 126 W. ~ 
5 Touring ....$2,585,4 Spe. Touring. 
4 Coupe 2,585|4 Roadster ... 
5 Sedan 2,585] 
PACKARD—4-cy!i. 133 
Touring ... et 7 Sedan 
Sedan 2,725|7 Sedan Lim... 
PACKA RD—S-eyl. 136 W. 
Touring ....$3,750|4 Coupe 
Spt. Touring. 3.900,6 Sedan 
Roadster ... 3,950 
PACK AnD--6-<91. 143 W. 
Touring ....33,950:7 Sedan ... 
Club Sedan.. 4, 8907 Sedan Lim 
PAIGE—6-cyl. 131 W. B 
Phaeton .. 2.165] Sedan De I.. 
Phateon .... Suburban Lim 
Sedan De L. | 
PEERLESS—6-cyl. 12642 
5 Touring ....$1,895|6 Sedan 
Coupe 
PEERLESS—6-cyl. 
Tournig ....$1,995;7 Sedan . 
2 Sp. Roadster 2,195|7 Limousine 
PEERLESS—46-cyl, 116 W. 
§ Sedan ......$1,596) 
PEERLESS—8-c71. 128 W. B. 
Touring ....$2,845|5 Brougham 
Phaeton 2. +H 6 Sedan 
3,245'7 Sub, Sedan 
3,295/7 Berline Lim.. 
PIERCE-ARROW—46-cyl, ‘*80."’ 1350 w. °. 
2 Roadster ...$2,895|/4 Coupe 33,69 
7 Phaeton .,. 2,895/65 Sedan 3,895 
4 Touring .... 3,095)7 Sedan 3,995 
5 Coach ..... 3.160! Enc. Lim 4,045 
| nee arty “33."" 138 W. B. 
7 Touring ....$5,250/4 Coupe Sedan. $6,900 
2 Roadster ... 5,250\7 Sedan 7,900 
4 es . 6,250|/7 Limousine 7.000 
3 6,800/7 Enc. Lim 7.000 
6,900\7 Fr. Lim 7,000 
0—6-cyl. 120 W. 
.$1,395|5 Sedan 
1,495|3 Roadster 1,665 
1,665|5 Brougham 2,235 
BRICKENBACKER—6-cyl, 117 W. B. 
5 Touring ....$1.495/5 Brom De L..$1,720 
3 Roadster ... 1,595|4 Coupe De L. 1,995 
5 Coach - 1,595/2 Cpe Rd De L 1,820 
5 Sedan 1,796|5 Sedan De L... 1,920 
2 Coupe Road. 1,695|7 Sedan De L.. 1,995 
RIOR ENS ACERS Soi. 121% W. 
4.Touring ....$1,995|5 Brom De L..$2 
3 Roadster 1,995|2 Cpe Rd De L 2 
1,996 6 Sedan De L.. 
2,195|7 Sedan De L.. 
2 Coupe Road. 2,095/4 Coupe 
yl. Model 88 
.$2,385{6 Brougham .. 
2,585|7 Sedan ...... 
2.88515 Sedan De L... 


127 W. B. 


100 W. B. 
. $695 
595 


"$5,000 
6.100 


2,840 
2,965 


Ww. B. 
$2,395 

133 W. B. 

$ 


B. 


- $1,765 


RO. 
7 Touring ... 
$ Sport Tour.. 
2 Speedster 





AMER—6-cyl. M 50 : 
4 Sport Tour. .$1,350|5 Coupe 3 
2 Busi. Coupe. 1,295|5 Sedan De L.. 1,598 
RoAMER—t- 75-E. Duesenberg Model, 
‘Tourer ....$2, 2.9862 Special Speed. $3,48¢ 
4 Sport q 
ROLLIN—4-e71. 
6 Phaeton 


112 W 


6 Touring 
2 Roaaster 
2 Coupster 


. .$52512 Coupe 
525|5 2- + 
595|5 Sed 

ST: ans. 
745 Coach 
820| 


cums 675) 
Sedan, $695 
778 


seeeenee 


Coupster 
Coupe 
STEARNS-KNIGHT—4-cyl. 119 W. B. 
5 Touring .$1.695|5 Brougham ..$2,095 
4 Cpe. Roadster 1/795|6 Sedan 2,096 
4 Coupe Brom. 1,895! 
STEARNS-KNIGHT—6-cyl. 121 W. B. 
4 Touring .$1,875|5 Coupe Brom. $2,286 
5 Touring .. 1,875|6 Sedan 
2 Spt. Coupe. 2,185|6 Brougham 
STEARNS-KNIGHT—#6-cyl. 
5 Touring 
7 Touring 
2 Roadster 2,495/7 Sedan 
5 Sedan 3,009 
STEVENS-CLURYEA—6-cyl. 
7 Touring .$7,500|/4 Sedan 
Coupe 9,000/7 Limousine 10.178 
STUDEBAKER—Standard Six. 113 W. B. | 
5 Phaeton .. - SL a Phaeton .$1, 265 
3 Roadster ... Here C. Coupe. 1,298 
5 Coach 19516 Ww. Sedan .. 1,396 
Spt. Roadster 1 “33516 Sedan .... 
5 Berline 
STUDEBAKE mk Ty Six. 12 
5 Phaeton .$1,445|6 Brougham 
3 Roadster... 1, 395/4 Victoria 
4 Spt. = dster. . 595|/5 Sedan .... 
6 Coac 44515 Berline 
STU DEBAK kit bis Six. 
7 Phaeton ...$1,775|7 Sedan 
5 Sedan {7 Berline 
6 Coups 
5 Brougham .. 
STU EBAKER-—Bis. Six. 120 
5 Sp. Phaeton. $1, sree Sedan 
5 Club Couns « 1,75 
ov Ti wert. 
.$2.395)/4 Coupe 
2 Roadster ... 2,395|5 Sedan_.,, 
STUTZ—6-cyl. 130 W. 
7 Tourist .$3,070)7 Suburban 
6 Sport 3,035}7 Berline 
6 Brougham 3,786) 
VEEIB ares 118 W. B. 
5 Phaeton .$1,4605 Brougham 
4 Roadster 2. er” Se@am ..ccis Mi 


. “OL AIRE—6-ey1. 127 W. B. 
.$2,385]/4 G.G. Traveler$2. 800 | 
2,80016 Sedan ....,. 
2.98517 Sedan ones 
3,400!7 Limousine .. 3.385 
3.400\4 Cab. roadster 3,285 
Cc a ‘B-68-"' 8-eyl, 


138 W. B. 
310,000 | 


Ww. B. 
»+ $1,995 
120 W, B. 
«++ $3,050) 
-»» 38,058 
. $3,935 
4.035 


5 Tourist 


$1,495 | 
2% 


7 Tourist 

4 Roadster 

§ Coupe 

5 Brom 

5 Sedan . : 
WILLS -ST- £. 


.$2,885|6 Sedan 
2 985|7 Sedan 
3,085|5 Brougham 
3.78517 Limousine .. 4, 
CLAIRE—‘‘C-68."’ 8-eyi. 
27 W. B 


12 - ». 

.$3.300/4 Cab. roadster.$3,785 | 
4,100 7 Sedan ..... 4,106 
$0 7 Limousiae .. 4,288 


7 Phaeton 

4 Roadster 

5 Tray 

4 Coupe . 
WILLS-STE. 


4 Roadster . 
5 Brougham 
5 Sedan : 
4 G.G.Traveler 3, 
WHLLYS- KNIGHT 4-¢y1, 118 W. B. 
5 Touring $1,195}5 Sedan .....,$1, } 
i, 396|6 Brougham ., 1 tht 
Ww. B. 


395 
KNIGHT 6-07 1. 126 

« Oua Hy 6 Brougham . “32.095. 
1.75014 Coupe ...... 2, 
2.09616 Sedan ....., 2 
1,950|7 Sedan ...... 2,493) 


$3,885 
3 


5 Coupe Sedan 
7 Touring .... 
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The Voice With a Smile 
Wins Wives via Wire 


EORGE A. WOOD, sales manager of Levy Motors, 

Nash-Ajax distributors in Kansas City, began look- 

ing ahead early in the fall to avoid the usual winter slump 

in business. He decided on a plan all his own—of employ- 

ing a gir] to do nothing but call wives of motor car owners 

and get from them any information that would give the 
salesmen a working basis in making calls. 


The state’s system of motor car 
Profits by- Used 
iitee car was Car Sales Plan 


taken first. 4 ‘aoe a 

—, of cars Among the numberless schemes 
wo or more 

years old then 

were selected, 

and Miss Mary 

Patton, the 

newly appoint- 

ed ‘telephone 

salesman,” got The ‘Felepnonue 
busy. Salesman” 

The result of each call is care- 
fully noted. 

Where there is an immediate 
prospect of a sale, the name, ad- 
dress and all information are 
turned over to salesmen. 

If a future date is mentioned, 
that date is card-indexed and a 
salesman sent on that date. 

“Approximately 500 calls are 
made each week,’ Mr. Wood 
says. “From this we are averag- 
ing 350 interviews. These in- 
terviews bring more than 25 
prospects for immediate sales 
and 50 to 75 prospects for spring 
sales. By confining calls to one 
make of car owners at a time, a 
greater efficiency is obtained.” 

Mr. Wood says information a 
salesman never could obtain from 
men is obtained by the “tele- 
-phone salesman.” There is a 
éonfidence extended by one 
woman to another that men 
never obtain in their contact 
with other men. ‘‘These little de- 
tails help us to meet the pros- 
pect’s opposition as we under- 
stand his situation better.” 

Mr. Wood points out that there 
is some duplication in sales ef- 
fort—the telephone salesman get- 
ting in touch with persons al- 
ready solicited or listed as 
prospects—but that he can trace 
several sales directly to the tele- 
phone system with the “live 
prospect” list growing rapidly. 

“The system is cheaper than 
a direct mail campaign and far 
Agents Barre P ot to speak, in supplying demands. 
not get the telephone calls.” And, best of all, they find no 


trouble in keeping their used car 
HAS WAY TO POSTPONE stock cleaned out. 
SATURATION POINT 





registration came in handy here. 
A list of a cer- 





for the prompt turnover of trade- 


in automobiles that have been 
functioning along automobile row 
in Los Angeles it has been left to 
Henry H, Slaughter, president of 
the Slaughter Motors, Inc., to 
come through with a merchan- 
dising plan that has proved a 
success to the point where 
the used car turnover with his 
firm has caused him to send out 
a buyer to bring in stock other 
than trade-ins to fill all the ord- 
ers that his salesmen are taking 
for used cars. 

Mr. Slaughter’s plan is a simple 
co-operative proposition with his 
dealers. 

The Slaughter Motors, Inc., 
are the Efcar distributors for 
southern California. When 
placing a dealership, they re- 
quest that each dealer furnish 
each week an individual list of 
ears taken in trade, with sell- 
ing price listed theeron, and 
with an added 5 per cent. to 
take care of salesmen’s com- 
missions. 

This complete list is mailed out 
weekly to every Elcar dealer in 
southern California by the 
Slaughter Motors, Inc. 

By this interchange of lists, all 
Elear dealers are able to supply 
to a prospective buyer for a used 
ear the merchanidse sought by 
checking the list of the other 
dealers, if they themsetves have 
not the make and model on their 
floor. 

According to a 
Mr. Slaughter, the 
of this plan among 
dealers is original 
this field. 

The results, after several 
months of application, has kept 
their organization on its toes, so 


statement of 
working out 
local Elear 
with him in 


ADVERTISING SELLS 44 CARS 

W. F. Groom, president of the 
Buffalo Oakland Motor Com- 
pany, recently used full page 
newspaper advertising to an- 
nounce a used car sale. 

In one week’s campaign, Mr. 
Groom disposed of forty-four 
used cars. 


Ralph Ewing, for ten years 
head salesman with Snyder Bros. 
& Baker Chevrolet 
dealers of Beaver and Beaver 


Falls, Pa., comes out with a plan 


Co., Inc. 








ROUP ADVERTISING with accessory dealers in Minneapolis is proving 
very effective. Below is a sample of this co-operative publicity. 





Prepare Your Car for Winter 


JUNIOR EIGHT 
Locomobile 


Company of 
Minnesota 


RADIATOR 
GLYCERI 
Roberts 


BTenvold 


[ HOKANSON 


AUTHORIZED 
co 
service 





RADIATOR 
REPAIRL 
Auto Sheet 
Metal Co. 








BOSCH 
WINDS HIELO 
7 wieeRr 
B.L.EckesCo. 








AUTO ROGES 


(9 


Wovlen Mills 


GLASSMOBILE 
ENCLOSURE 


Lansi 
(11) Nelison Co. 


North Star 




















er 


VACUUM CUP 
BALLOON TIRES 


Matkey Tire Co. 





Colored Sales Letters 


Bring Better Returns 


IRECT by mail advertising is generally conceded to 


be a good thing. 


But down in Lexington, Ky., 


there is an ignition concern that has put a new kick into 
the direct by mail proposition by printing its different 


letters on different colored paper. 


They pull more busi- 


ness than on white paper and there’s a real reason for it. 


“We are great believers in direct 
by mail advertising, because we 
have found out 
that this is the 
best way to get 
business,” said 
E. A. Deiss, 
manager of the 
Kentucky Igni- 
tion Company, 
in discussing 
the method 
that his com- 
pany uses to 
get busfness. 

“We do lots 
of this sort of advertising, and 
generally get the letters out in 
series of three letters at a time. 
The first letter send out on 
yellow paper, the second on blue 
the third on pink 


E. A. Deiss 


we 
paper and 
paper. 
“We fou 
paper 


nd that the different 


colored attracts attention 
is just what 
Many of 


spoken to Ys 


course, that 
want to do. 
have 


and, of 
we oul 
customers 
about the color of the paper that 
we use, and have jokingly asked 
us when we were going to change 
the color of the letters again. 
From that I feei that the use of 
colored stationery is a good thing. 

“We keep close to the seasons 
with our letters and push the 





which he claims is fool-proof 
against the so called ‘‘automobile 
point of saturation.” if carried 
out by all dealers. 

Where a new Chevrolet is sold 
and a used car taken in trade, 
that used car is again traded 
(when the first opportunity 
offers itself) for almost its value 
in cash plus an older car whose 
upkeep makes it a fit subject for 
the junk yard. 

After any good tires are re- 
moved and other paris that may 
have any value kept, the car is 
junked. ~ 

Thus every Chevrolet sold in 
Beaver county on a trade-in deal 
Practically means another car 
gent to the junk yard. 

The co-operation of all auto- 
mobile dealers in the country in 
this plan would help miaterially 
to solve the used car problem, 


facts! 


further details. 





STARTING THIS WEEK 


COURSE 
salesmanship written en- 
tirely by automotive salesmen— 
not office theories but firing line 


- [HE first chapter of the Automotive Daily 
News course in Modern Motor Car Mer- 
chandising will be: “Picking Your Prospects.” 

It will embrace nothing but practical and prof- 
itable ideas that top-notch salesmen all over 
the country have used successfully. 
tion will start this week. Watch this page for 


in automotive 


Publica- 








Ewing believes. 


. é 


items that are best at that par- 
ticular time of the year. 

“The letters are multigraphed 
The re- 
the first 


on our own letterheads. 
twofold. In 
place they bring in actual busi- 


sults are 
ness and in the second place they 
road they 
call upon the trade. 


help our men when 


Frequently our road men re- 
port that dealers in their terri- 
tory have taken out one of our 
direct by mail letters and asked 
more about something that was 
advertised in the letter. 

We have secured especially 
gxood results our repair de- 
partment from theuse of direct by 
mail letters. Many customers who 
have brought in work after we 
put on a campaign have 
mentioned the fact that they were 
the that 


for 


have 


sold on us by letter we 
sent them. 

“There is absolutely no doubt 
in my mind but what direct by 
mail advertising if consistently 
done is a big boost in building up 
a business such as we have. And 
Iam equally sure that the use of 
colored paper instead of the 
usual white is another factor 
that helps. It attracts attention 
and gets the prospect to read the 
letter.’’ 


TRICK WINDOW DISPLAY 
ATTRACTS CROWDS 


An interesting and successful 


trick in used car display has 


been turned here by the repos- 
department of the 
Commercial Credit Company on 
Mount Royal Avenue, Baltimore. 

The display room jis on the 
thickest settled part of Auto 
Row, and the front window is 
not very large. A pitiful wreck 
of a has been placed close 
to the window, shutting off the 
view of the interior. A big plac- 
ard on the side of the machine 
reads:— 

“We have the best and worst 
bargains for the holidays—this is 
the worst.”’ 


sessed car 


car 


Pree HOTA Se 


| 
— LAY 


LITENING 
GASOLINE 
Hancock 

Oil Company 


GRAKE |] 

SERVICE 
73) Michels Brake 

Service 
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0% Pure Pena. 
MOTOR OIL 
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B.L.Eches Co. 











Sales Scents 








The day is gone when the auto- 
regards merchan- 
motor cars as just a 
gamble. 


mobile dealer 
dising of 
game or a 


The modern automotive mer- 
chant is a very good business 
man and appreciates that there is 
a great deal more to construc- 
tive salesmanship than just “sell- 
ing.” 

H. W. Hotchkiss of Hotchkiss, 
Hinckley & Welsh, Inc., dealers 
in Overland and Willys-Knight 
cars in Hartford, Conn., is a typi- 
cal example of this new type of 
salesman. 

Mr. Hotchkiss entertains some 
pronounced ideas on sales, and 
one idea he always keeps in mind 
is that every customer has his 
limit financially. 
firm came 
the Con- 


A customer of the 
into the salesroom on 
necticut Boulevard this week and 
said that he wanted to trade his 
newly purchased sedan finished in 
blue fo! another of different 
color. 

Hotchkiss knew his man and 
refused to consider a trade tell- 
ing the fellow that his home and 
family needed the money and 
that he was foolish to even con- 
sider getting rid of a car as good 
as new and, my the way, one he 
has not finished paying for. 


“That fellow is a trader,” said 
Hotchkiss when the customer 
iad gone, ‘“‘He has not paid for 
his new car, and now he wants 
a different one. By spring he 
would want still another color. 

“He always wants to trade a 
car before be has finished pay- 
ing for it. 

“A fellow came in here one 
day,” said Hotchkiss, “and want- 
ed to buy a car, agreeing to pay 
$100 a month. 

“I told him he could not af- 
ford to pay that much each 
month unless he had an income, 


“] refused to sell the man be- 
cause IT knew that he lost a car a 
short time before through re- 
possession, 

“He went away mad, and de- 
clared if I did not want his busi- 
ness some one else did. 

“He-eame back later, and in- 
stead of an $1,800 car he wanted 
one under $600, which is his 
limit. 
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AGNEW IN ST. LOUIS 

St. Louis, Dec. 14.—B. D. Ag- 
new has just been appointed as- 
sistant retail sales manager to 
J. Frank Whyte of the Willys- 
Overland Company here. Mr. Ag- 
new hus been connected with the 
automobile industry for several 
years, having formerly been a 
dealer in Memphis, Tenn., and a 
sales manager in Los Angeles. 


WILLIAMSON TO SELL 
Jamestown, N. Y., Dec. 14.—S. A. 


Williamson, organization manager 
for the Chautauqua County Farm 
Bureau for the last two years, has 
retired and is now with the Dick- 
son Motor Company, Ford dealer 


for Fredonia and vicinity. 
DENNIS CLUB SPEAKER 
McKeesport, Pa., Dec. 14.—Col. 
Fred L. president of the 
Studebaker Sales Company of Pitts- 
burgh, spoke before the local Ki- 


wanis Club at its recent meeting 
in observance of Automobile Week. 


Dennis, 


ELING DIES IN SEATTLE 

Seattle, Wash., Dec. 14.—Herbert 
H. Eling, 49 years old, 
wholesale manager and 
of the Oldsmobile Motor Company 
here, is dead. He was prominently 
identiifed with the automotive in- 
dustry here since 1914, the last five 
years with the Oldsmobile company. 
He leaves a widow and two sons. 


who was 


MENART GETS PROMOTON 
Louisville, Ky., Dec. 14.—E. I. 
Menart has just been appointed 
assistant general manager of the 
Leyman Motor Company, to suc- 
ceed Charles L. Kincaid, who 
has resigned to enter another 
business, it is announced by 
George T. Holmes, manager of 
the Louisville Buick organiza- 
tion. George F. Bauer, shop 
foreman, succeeds Menart as 
service manager. 


AUTO MEN DEERSLAYERS 

San Antonio, Tex., Dec. 14.— 
Stanley Cassin, W. R. Harwood, 
Roy Smith and G. G. Beakley, well 
known on Automobile Row here, 
are on a deer hunt near Parsall. 


HITCHCOCK SALES HEAD 
Minneapolis, Minn., Dec. 
(U. T. P. S.).—George 
for twelve years with the Pence 
Automobile Co., has just become 
vice-president and sales manager 
for. the Powell Motor Co. 16 


14. 





Advertisers Scheduled in the 
Automotive Daily News 


Aenerson Automobile Co. 
Auburn Automobile Co. 
Automotive Kotary Lift Ce 
Bendix Brake Co. 

Buick Motor Co. 
tyrne-Kingston Co. 
Chevrolet Motor Co. 
Chrysler Sales Corp. 
Continental Motora Co. 
Detroit Carrier Mfg. Co. 
Durant Moters, Inc. 

Flint Motor Co, 

Frick Brethers, Inc. 
General Motors Corp. 
Hewitt Rubber Co. 

Hupp Motor Car Corp. 
Irving Engineering Sales Co., 
Ine, 

nx Florman Co. 

. Ht, Newmark, Inc, 
Jnuhasz Carbureter Co, 
Kellogrze Mfg. Co. 

id ““*= Co. of America 


Try 
Ri 


M, Machol 
7 a Insulated Wire Co. 
New Sleparture Mfg. Co. 
Nicho's-Lintern Co, 
No-Carb Sales Co. 
Qakland Motor Car Co. 
Paige-Detroit Motor Car Co. 
Pierce-Arrow Motor Car Co. 
Rawlings Co, of America. 
Rickenbacker Motor Co. 
Koffmann Rim Corp. 
Kowe, Inc... Wm. L. 
Staynew Filter Corp. 
Stewart Motor Corp, 
Ternstedt Mfe. Co. 
U. 8S. Light & Heat Cerp 
Wieeman Luggage Mfe.. Corp. 
Willys Overland, Ine. 
Wills Sainte Claire, Inc. 
Wire Wheel Corp. of America. 
Wisconsin Parts Co. 
Wise Industries, The 
Wonderlamp Co. 
These advertisers already recognize 
the importance of this daily news- 
paper as a medium for reaching 
the entire industry quickly. 
You eventually wil] count the AUTO- 
MOTIVE DAILY NEWS as the most 
efficient medium te reach the trade. 


‘Ford dealership 


| GARBER TO 


treasurer j 


ritory 


Hitcheock, | 











| Bighth St. S., which has local sales 
for the Oldsmobile. H. N. Powell 
\is president. 


HARRINGTON BACK HOME 
| Springfield, Mass., Dec. 14.—J. 
S. Harrington, manager of the 
| Hudson-Essex dealership here, has 
| just returned from a month’s stay 
jin Florida. 

DUMETT MADE MANAGER 

Seattle, Wash., Dec. 14 (U. T. 
|p. S.).—Clem Dumett has just been 
|appointed to manage the Central 
of this city. He 
'has been with the company since 
1919, when he was an undergrdu- 
ate at the local university, from 
which he has since graduated. 
LOS ANGELES 
Dec, 14.—R. F. 
Garber, service manager for the 
past six years of the Republic 
truck organization in San Fran- 


cisco, has just been appointed man- 
N. 


ager of the local service branch, 
LOCOMOBILE LINE ADDED 
has jus~ 


Los Angeles, 


located at 1420 East Sixth St. 
BY SPRINGFIELD DEALER 


| Springfield, IL, Dec. 12.—Ralph 


saker, local automobile dealer, 
taken the Springfield ter- 
for the Locomobile and 
Fight. New models are en 
for display purposes. Mr. 
entered the automobile 
spring. 


Junior 
route 
Baker 
business last 
UNITY AUTO SALES 
OPENS IN CHICAGO 

Chicago, Dec. 12.—The Unity 
Auto Sales, Inc., has- just taken 
possession of the sales and service 
|station at. 3002-04 Lawrence Ave., 
jas Oldsmobile dealers in that com- 
munity. Eugene Malloy is presi- 
dent and A. E. Brandon secretary 
and treasurer, 
NASH WINTER WEEK 
FEATURED IN SYRACUSE 

Syracuse, N. Y., Dec. 14.—The 
Nash Sales Company of this city 
made special plans to feature 
Nash Winter Week, which has 
just begun. The showrooms 
were decorated and extra pub- 
licity given to the new special six 
coupe and the advanced six 
seven-passenger sedan. The 
first heavy snow of the year_and 
lower temperatures here added 
materially to the effeetiveness of 
this campaign. 
NEW-DAY JEWETT 
SHOWN IN SPRINGFIELD 

Springfield, Mass., Dec. 14.—The 
first showing in western Massachu- 
setts of the New-Day Jewett six 
took place at the Springfield Jew- 
ett salesroom on Saturday. The 
salesroom was redecorated for the 
T. J. Beahn 
local Jewett dealership. 


| Incorporations 


TEXAS 
Tex., Dec, 12.- 
of state has just 


event. 


the 











Austin, The sec- 


retary issued the 
following charters:— 
Smith-Swinney Motor Company, 
Fort Worth, $20,000; O. B. Smith, 
J. G. Swinney and P. M. Watrip. 
Mon-Texas Oil and Gas Com- 
pany, Montague, $12,000; J. C. 
Carlington, W. T. Miner and N,. C., 
Blacklock, 
Garfield 
$10,000; 
Harvey 
house, 
Owens Oil Company, 
wood, $10,000; John Owens, 
Edwards and John Wallace. 
Practical Tool and Accessory 
Company, Inc., Fort Worth, $25,- 
000; W. A. Gillentine, R. T. Gil- 
lentine and E. M. Day. 


Oil Company, Austin, 
George H. Cunningham, 
Young and Henry Barn- 


Brown- 
John 


| Los Angeles, Dec. 


is manager of 


14.—The fa- 
mous N. A. A, M. “Mudlark’”’ run 
to Pittsburgh in 1903 and the A. 


to St. Louis tour 
in 1904, some of 
my memories of 
which were set 
forth in a recent 
letter, were. the 
forerunners of the 
great Glidden 
tours, which first 
put American 
automobiles on 
the map. They 
were real road 
tests. The reformation they 
brought about in construction to 
enable American motor cars to 
meet the severe conditions the 
roads of those days presented ulti- 
mately established the superiority 
of American automobiies for use 
on American roads. 

In general terms, the task set 
was 200 miles a day, at an average 
of 20 miles an hour. These tours 
averaged about 2,000 miles in 
length, covered in ten days of run- 
ning. Nowadays, with almost uni- 
versal stone, asphalt or cement 
highways, it is to laugh at such a 
“test.’’ 3ut in those days tourists 
had to bump roads a great deal of 
the time, plow through sand or zig- 
zag over corduroy highways cut 
into a parallel network of deep 
traffic worn ruts. 





Makers recognized in these Glid- 
den tours the crucial test of a car’s 
Each of 
signalized by the appearance of a 


roadability. them was 


fresh crop of new makes in search 
of performances that would justify 
the continuance of their 
facture, 

That the early Gliddens were 
tragedies to many of thése aspi- 
rants for fame and fortune was at- 
tested by the many wrecks one 
passed along the route, marking 
the blasting of many an ambitious 
designer’s ~ hopes. From them, 
however, the ultimate winners in 
the industry were evolved, and 
even the successful cars had to be 
redesigned, rebuilt, and, most of 
all, strengthened. As I. remem- 
ber it, weak axles and insufficiently 
strong springs were the chief faults 
these tours disclosed in American 


manu- 


} automobiles. 


Guide posts were far from fre- 
those days, so that at 
daylight a pilot car was sent out 
ahead to lay a confetti trail. Wind, 
however, often blew away the torn 
paper, so that each competing car 
was given a road book of the “turn 
right at the red schoolhouse, bear 
right at the white church” type. 
This was generally carried by the 
observer, who was seated next to 
the driver and acted as his pilot. 
About four hours after the pilot 
car had left, and an hour in ad- 
vance of the start of the competi- 
tors, the contest board chairman 
—Frank B. Hower in the early days 
—set out in the pacemaking car. 
Then for two or three hours the 
contestants beat it until the pace- 


quent in 





making car was caught. From 


jthen on until the end of the day’s | 
run the tour resolved itself into a} 


|procession of dust-covered auto- 
mobiles, whose passengers had to 


eat the dirt kicked up by the fel-} 


low ahead of them. From the time 

| the pace-making car was 
lit was the pacemaker’s business 
to see to it that the twenty miles 
| per hour average was not exceed- 
jed. So it was that the only racing 
}done was in catching the pace- 
imaker. There was a lot of speed- 
ing done in this, though, in beat- 
‘ing rival makes to a favorable 
place in line, entailing less dirt 
iswallowing than fell to the lot of 
the runners-up further back in the 
dust-enveloped procession. 


MOVES TO NEW GARAGE 

Carrington, N. D., Dec. 14.—The 
Kunkel Motor Company has just 
moved into its new brick garage, 





where twenty-four hour service will 
be given. 


s Improvements 


[Be] ( Olassifed. Jdvertsing 
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sertions are free. 


you like. Correct amount must 
ment wil! not be inserted. Send 





CLASSIFIED RATES 


Sc a word (per daily insertion) : 

If 6 consecutive insertions are used, the 6th insertion is\free. 
If 12 consecutive insertions are used, the 11th and 12th in- 
Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 


Automotive Daily News, 1926 Broadway, New York, N. Y. 


accompany order or advertise- 
cash, check or money order to 








BUSINESS OPPORTUNITIES 


I AM in a position to finance a small man- 

ufacturing business. If you have some- 
thing you think is worth while, that has 
good possibilities in the automotive field, 
write and make an appointment. 

You have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns. 

—_ 








THE ADVERTISEMENT below contains 
60 words, and at bc a word will cost 
you $2.60. 
consecutive insertions, the sixth in- 
sertion free, will cost $12.56. 
12 insertions, the 11th and 12th inser- 
tions being free, will cost $28. 


EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere; 
have all capital needed; what 
I want is to meet the right 
man; if you are iurning elec- 
trical business away, here’s a 
chance to ‘‘cash in’’ on it. Ad- 
dress Box No. X. Y. Z., Auto- 
motive Daily News, 


FOR SALE 


GARAGE business for sale at a sacrifice: 
fully equipped machine shop: storage, 
more than pays overhead; other bust : 
interests force me to sell. For particu 
write F. Townsend, 115 N. Church 5t-. 
Rockford, Ill. 
FORD DEALER, 100 miles from New 
York City, will sell or lease entire busi- 
ness, land, buildings, ete. Annual salew 
$200,000. Must-sell for good reason. Writ®, 
Box 54, Automotive Daily News, 
FOR SALE—Garage and authorized Stude- 
baker agency. On corner of the principal 
street and state highway of this fast-grow- 
ing incorporated village. My reason for 
so doing is ill health, 
You have read this ad, so will other 
people read yours, if placed in our classt- 
f col 

















FIVE years’ eStablished tire, battery, ac- 

cessory business; Michigan city of 50,- 
000 population, short distance from De~ 
troit; factories running full time; present 
owners wish to sell to devote entire time 
to car sales; several nationally advertised. 
products sold and handled on exclusive 
contracts; $3,000 required. Box 55, Auto- 
motive Daily News. 























caught | 





PREMISES REBUILT 

St. Louis, Dec. 14.—The 
Wright-Morris ~Motor Company, 
authorized Ford dealer here, has 
just completed the reconstruc- 
tion of the premises it has oc- 
cupied since September, 1923. 
Two adjoining buildings have 
been converted into one single 
unit, Harry C. Wright is presi- 
dent. of the company and W. B. 
Morris is vice-president. Wil- 
liam C, Kuhn is service manager. 


PLANS $25,000 AUTO HOME 

Russellville, Ark., Dec. 14.—Will 
Warren has just closed a deal for 
a plot of ground at St. Mary’s and 
Russel Streets and will erect a re- 
inforced concrete building there to 
house his Star car dealership. The 
building will be three stories and 
will represent an expenditure of 
about $25,000. Storage for cars 
also will be provided. 

TO MOVE JANUARY 1 

Little Falls, N. Y¥., Dec. 14.—An- 
nouncement has just been made 
that all arrangements have been 
concluded by which the Adams- 
Nash Motor Sales will take uve; 
the large C. A. Ross garage on} 
West Main Street in this city, -ef- | 
fective next January 1. The | 
Adams-Nash concern will use the | 
building as a salesroom and ga rage, 
and will conduct in it a separate 
used car department. 





MORE SPACE LEASED 
Cleveland, Dec. 14.—Growth in 
the used car business done by the 


Fire Losses 


$50,000 GARAGE BLAZE 

Blandinsville, Ill., Dec. 14.— 
The two-story brick garage of 
Charles Knappenberger was de- 
stroyed by fire with entire loss of 
contentS and damage totaling 
$50,000. Mr. Kappenberger’s 
loss will be nearly $25,000, on 
which he had $20,000 insurance; 
the Huston Auto Company ac- 
cessories and supplies station on 
the first floor suffered $15,000 
loss, covered by $11,000 insur- 
ance. 7 


15 AUTOS DESTROYED ; 
St. Catherines, Ont. Oan., Bec. 
14.—Fire destroyed fifteen au 
mobiles in Young's garage, the loss 
being about $8,000. 


THREE AUTOS BURNED 
New Kensington, Pa., Dec. 14.— 
Fire destroyed the garage and ser- 
vice station of Philip Adams, caus- 
ing a loss of about $1,800. Three 
automobiles were burned. 














Cleveland Packard Company has 
made necessary the leasing of 6,000 
feet of additional showroom space, 
Cc. M. Fisk, president, announced 
today. The company did $257,000 
in used car business during the first 


iten months of 1925, Mr. Fisk said. 
—gtie 


NEW ENTRANCE BUILT 
Wheling, W. Va., Dec. 14.—The 
-Graw Motor Company, Ford 
dealer, has “just completed im- 


\‘ 


| provements in its retail parts de- 


partment. An additional entrance 
has been provided, service counters 
installed and lighting equipment 
added. 
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Advertisers: 


Use the AUTOMOTIVE DAILY NEWS 
for “Spot Publicity” during New York and 
Chicago Show weeks, and send your message 
to the industry over night! 


lt Has Not Been Possible for You 
To Do This Before! 


HAS YOUR SHOW-TIME ADVERTISING 
BEEN ARRANGED FOR? 


/ 





SEND SPACE 


RESERVATION NOW! 


Daily 
show weeks—in excess of 
20,000 


Distribution during 


copies per issue. 
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